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MACHINE ACCOUNTING 


While new accounting machine prints sub- 
scriber bills for Southwestern States Tele- 
Phone Co., Brownwood, Tex., this ma- 
chine prints commercial office stub and 
accounting department stub, under watch- 
ful eye of Harold Chapman, machine 
accounting supervisor. Story on page 54. 
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@ FLEXIBLE...You can adapt new, transistorized 
Stromberg-Carlson ''561"' Subscriber Carrier to your 
present office equipment; add, relocate or drop off 
channels at any point without affecting other channels 


in the system. This carefully engineered flexibility 


makes it easy and inexpensive to supply service quickly 
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to growing suburban and rural areas. You can give one 
subscriber a private line or connect 10 on a party 
line, with each party selectively signaled. For full 


technical data call or write your Stromberg-Carlson 


representative. Immediate delivery available. 


STROM BERG-CAR LSON A DIVISION OF GENERAL DYNAMICS CORPORATION 


ELECTRONIC AND COMMUNICATION PRODUCTS FOR HOME, INDUSTRY AND DEFENSE a: 





PHELPS DODGE TELEPHONE WIRE AND 


THE “MINE-TO-MARKET” QUALITY 
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Paper-insulated, lead-sheathed | 
Telephone Cable 


Be a een eee enn se i teen ee ete een re te 
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This Phelps Dodge telephone cable 
combines the superior transmission 
characteristics of paper insulation 
with the durability and moisture 
resistance of lead. It is backed by 
Phelps Dodge’s extensive research 
and manufacturing experience 

in the paper-lead cable field. 


The controlled craftsmanship and 
quality of this paper-lead cable are 
typical of the entire line of Phelps 
Dodge telephone wires and cables, 
including: 


@ Exchange Area Telephone Cable 


® Self-Supporting Telephone Cable 


@ Rural and Urban Distribution 
Telephone Wire 
@ Interior Telephone Cable 


@ Rubber Insulated Lead 
Sheathed Telephone Cable 


aw PD—Tel Wire 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES: Atlanta, Birmingham, Ala., Cambridge, Mass., Charlotte, Chicago, Cincinnati, Cleveland, Dallas, Detroit, Fort Wayne, 
Greensboro, N. C., Houston, Jacksonville, Kansas City, Mo., los Angeles, Memphis, Milwaukee, Minneapolis, New Orleans, New 


York, Philadelphia, Pittsburgh, Portland, Ore., Richmond, Rochester, N. Y., Son Francisco, St. Louis, Seattle, Washington, D. C. 
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Telephone service 
that laughs at any weather! 





Rugged printed wiring panels 
increase circuit stability 
and simplify maintenance. 


The CLR-9 terminal 
consists of wave-guide 
assemblies, master con- 


trol, tubeless power 
Heavy-duty, tubeless 


supplies ond plug-in 
chassis for IF assembly, 
baseband drop, modu- 
lator, reflector control 
and servo. 


power supplies increase 
reliability by employing 
semiconductor rectifiers 
— assures maximum reli- 
ability and minimum 
maintenance. 


Heat sinks cool the 
Klystrons by con- 
vection—gear 
drive assembly 
permits precise 
Klystron tuning. 





Philco CLR-9 Microwave delivers 
240 voice channel capacity on a 
single wide band path! 


New Philco CLR-9 Microwave “‘building block” systems 
provide for easy expansion of toll circuits on major and 
subsidiary routes. Here is system economy of installation, 
operation and maintenance far surpassing other methods of 
transmission. CLR-9 microwave is engineered for absolutely 
reliable, unattended station operation . . . not susceptible to 
extremes of weather. 


Pius Philco’s Turnkey Services— 

which include . . . s#te surveys by competent survey engineers 
experienced in field techniques; system planning by Philco’s 
systems engineers who design your complete communications 
system; installation of your microwave system by Philco field 
engineers—including erection of towers and shelters; and, 


Philco field engineers are available for field service— periodic 
inspection and preventive maintenance—to maintain the 
highest standards of system performance. 

Philco’s new CLR-9 microwave equipment provides high 
channel density, duplex communications with integrated 
standby facilities for maximum system reliability. It is 
designed for quick installation in standard relay racks... 
and engineered with built-in metering and test facilities plus 
plug-in chassis for easy field maintenance. 

Performance reliability is sharply increased in the new 
CLR-9 by the use of tubeless power supplies—new semi- 
conductor rectifiers replace tubes. The use of printed wiring 
panels increases circuit stability —and complete plug-in chassis 
may be quickly removed by maintenance personnel (permits 
efficient, centralized depot maintenance). Klystrons in the 
new CLR-9 are cooled by convection . . . the use of compact 
heat sinks eliminates the need for bulky blowers. 


To meet the challenge of advancing technology, we must support the — expansion of scientific education 
. at Philco, opportunities are unlimited in electronics and mechanical research and engineering. 


PHILCO. 


GOVERNMENT & INDUSTRIAL DIVISION 


4702 Wissahickon Ave., Philadelphia 44, Pa. 


In Canada: Philco Corporation of Canada Limited, Don Mills, Ontario 





FLASHES 
AND PLUGS 


SMOKE SIGNALS CROSSED. Mark F. Cooper, public rela- 
tions director of the General Telephone Co. of the Southwest, San 
Angelo, Tex., recently called our attention to a letter the company’s 
Texarkana office received from a subscriber named Smith who has 
telephone No. 32-0032. It seems that Smith’s bill had an error in 
it so he expounded as follows: 
“To: Chief—Smoke Signal Tribe 
Send’um 3.30 wampum—not 3.91. Brave T. C. Chaddick’s 
smoke signal 32-0023 not 32-0032. Not know Brave Chaddick 
or MTPL (Mt. Pleasant) tribe. Sorry wampum scarce. Need 
myself. Papoose come soon. Like’um Smoke Signal Tribe 
much. Good service. 


Brave Smith” 
a 


EXECUTIVE HABITAT. Wall extension telephones matching the 


pastel fixtures and tiles of the bathrooms are part of the moderniza- 
tion program now underway at the Allerton Hotel in Chicago. 


The baths have been termed the “executive bath” by the wives 
of busy executives traveling with their husbands. These men find 
the bathtub a convenient refuge for long and tedious business 
conversations. 

° 


TOURIST TELEPHONES. The British Broadcasting Co. (BBC) 


is playing an important part in a new service to help tourists in 
Britain which was inaugurated recently by the assistant postmaster- 
general. This is the Teletourist Service, run jointly by the British 
Travel & Holiday Association, the Post Office and the BBC. It en- 
ables anyone to obtain a summary of the tourist attractions for the 
day in English, French, and German, simply by dialing a number on 
the London area public telephone system, or by obtaining the 
number through the exchange if outside this area. 


The number, appropriately, is ASK—9211 for English, 9311 for 
French and 9411 for German, and callers dialing the French and 
German services also hear a brief weather forecast. The service 
is available from 7 p.m. until 11 a.m. the following morning, from 
June through September. 


The recordings for this service are made each day by announcers 
in the English, French, and German sections of the BBC External 
Services from information provided by the British Travel & Holidays 
Association (and in the case of the weather forecasts, by the tele- 
phone weather service of the Meteorological Office) and the record- 
ings are then delivered by the BBC to the appropriate Post Office 
telephone exchange. 


In the first four days of operation approximately 41,000 calls 
were made on this new teletourist service—21,988 for information 
in English 9,424 in French and 9,225 in German. 


CHANGE OF ADDRESS 


Please notify your local postmaster and the Circulation 
Dept. of TELEPHONY of change of address. Change cannot 
be made without the old as well as the new address. Allow 
three weeks for change of address to become effective. 
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LORAIN [DRY] CEMF CELLS 


@ no routine maintenance 
@ light weight, portable 

@ mounts in any position 

@ not damaged by freezing 
@ non-corrosive 


e@ obtainable in any size 


POWER EQUIPMENT FOR COMMUNICATIONS AND 


FLOTROL, 


our equipment <i 


is sold through leading 
telephone distributors 


Sue-crcif 
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PARTNERS IN DEPEND ARHITY 


UNRESTRICTED RANGE OF 
VOLTAGE AND CURRENT RATINGS 


Now available in all sizes, Lorain 
Dry CEMF Cells eliminate the main- 
tenance problems associated with 
liquid-filled cells. Their light weight, 
portability, safety, and their unre- 
stricted range of voltage and current 
ratings also adapt them for use as 
voltage regulating elements in many 
applications in which wet cells could 
not be used. They do not give off 
gases, do not employ liquids, are 
relatively insensitive to shock,and do 
not require maintenance or periodic 
attention. Lorain Dry CEMF Cells, 
therefore, can be installed wherever 
most convenient, making possible 
considerable economies in wiring, 


1122 F Street 


Lorain, Ohio 


mounting racks,and floor space 

Lorain Dry CEMF Cells are seleni- 
um covered metal plates, specially 
treated so their internal resistance 
decreases rapidly as the current flow 
through them increases, making 
them effective as voltage regulators. 
The amount of voltage drop is de- 
termined by the number of plates 
connected in series. Bulletin 176 lists 
representative sizes; assemblies to 
meet individual specifications are 
readily made to order. Specific rec- 
ommendations will be made upon 
receipt of the current and voltage 
limits to be met, and the preferred 
mounting arrangement. 


INDUSTRY 


? LORAIN Aedes Gyarraiion 


Phone: ATlantic 8-9191 
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! A MEMBER OF THE ONE OF AMERICA’S GREAT 
GENERAL TELEPHONE SYSTEM COMMUNICATIONS SYSTEMS 





APPY CUSTOMER! 


the quality wads right- You can depend on Leich supplies — they are all 
made by famous manufacturers. Each and every one 
has been proved on the job. For your further protec- 
tion, everything is fully guaranteed. 


” e 
the price was right- Our customers know that Leich’s prices are com- 
petitive with all ...and less than many. Then too, 
you save money by using the best tools and materials. 


the delivery was right- Your orders are handled promptly and efficiently by 
experienced people . . . filled exactly as you have re- 
quested. And... delivery is made where and when 
you want it. 


and every single item was 


ordered from one source! =) "erga Sa Pe eo 
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--LEICH for supplies 


Everything you need—tools, hardware, wire, cable, 
protection equipment, aluminum telephone booths, 
Electronic Secretaries can be obtained from your Leich 
warehouse. By stocking a complete selection, Leich is 
always able to fill your immediate needs. 

Send your next order for supplies to Leich—and you 


too will become a happy customer! Let us know if you 
haven’t received our catalog. 


LEICH SALES CORPORATION, 427 WEST RANDOLPH STREET. CHICAGO 6, ILLINOIS 


PACIFIC COAST: 11401 WEST PICO BLVD., LOS ANGELES 64, CALIFORNIA SOUTHWEST: 1227 SLOCUM STREET, DALLAS 7, TEXAS 
SOUTHEAST: S126 SO. LOIS ST., TAMPA 11, FLORIDA 


manufacturers of telephones, switchboards and related apparatus since 1907 








HOW THE 
WEBSTER ELECTRIC 


‘Teletalk can... 


extend communication convenience for your customers 
—and build up EXTRA revenue for you 


New 1200 series Teletalk intercommunication equip- 
ment has been especially designed for telephone 
company use to help you provide inter-office and inter- 
building communication for your commercial and 
industrial customers — utilizing standard telephone 


circuits. This will in no way affect telephone conver- 

Above: This 12-station master unit of the new 
sations in the same or adjoining cables. Teletalk 1200 Series can be connected to pro- 
vide secretive or non-secretive communication with 
other stations. Models are available from six to 
48 station capacity. Below: Two-way conversa- 
tion is provided over 
bilities, you can fit Teletalk exactly to the needs of zero-level telephone 

lines with this Teletalk 
each individual customer. Wherever there is a need RM-B (AC) remote 
speaker station. Con- 
tains its own power 
supply, amplifier, atten- 
vating pad and line- 


lease revenue. Call your nearby Graybar office for full matching transformer, 


details or write for Bulletin MI2AI-1. 810 


Teletalk is available from Graybar — nationally. 


Through a wide variety of models and circuit possi- 


for amplified communication, a discussion of Teletalk 


convenience can lead to an immediate increase in your 


‘GraybaR 


aie, COMPANY 


Sunct 1809 erect 
GRAYBAR ELECTRIC COMPANY, INC, + ne US PAT OFF 
420 Lexington Avenue 


New York 17, N.Y. IN OVER 130 PRINCIPAL CITIES 
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Here’s why we’re selling 


lots of Copperweld 


SOLD BY 


TELEPHONE LINE WIRE 


LOW COST The initial cost of O-Eighty-Thirty is 
practically the same as ordinary wire. And when the 
installation factor is considered, the overall cost of the 
O-Eighty-Thirty line is less. This has been confirmed 
by many companies. 


PEAK PERFORMANCE O-Eighty-Thirty Telephone 
Line Wire provides excellent conductivity, complete 
rust-resistance and permanent high strength. It is ideal 
for long spans on both voice and carrier circuits. As a 
result, subscriber loops and secondary toll lines will 
perform better, last longer, require less maintenance 
and cost less over the years. That’s why more and more 
telephone lines are being built with O-Eighty-Thirty. 


Write us today for prices and engineering data. 
COPPERWELD STEEL COMPANY 


WIRE AND CABLE DIVISION Glassport, Pa. 
For Export: COPPERWELD STEEL INTERNATIONAL COMPANY, New York 


LEADING DISTRIBUTORS 
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Don’t tie up capital 
in inventories... 


If you have a reliable source of supply you do not have 
to carry a large inventory. Your capital, instead of 
being tied up, can be used to extend your subscriber 
services. More services mean more revenues. In Kellogg 
you have a source that has been known for outstanding 
reliability for more than 60 years. Kellogg has built this 
reputation by carrying in stock a greater quantity of 
line supplies than any other source... and by delivering 
when specified. It is literally “money in the bank” when 


you rely on Kellogg to carry your inventory for you. 


Corrosion-Resistant Crapo Stainless 
Steel Cable Lashing Vire, Type 430, 
is available in .045”, .065”, and .061” 
diameters. Crapo Galvanized (C Coated) 
Steel Cable Lashing Wire is available in 
091” and .061” diameters. Made by 
INDIANA STEEL & WIRE CO., INC. 


Sub-Cycle RT Units combine into one com- 
pact unit, both ringing and talking power 
supply. Models available for 6, 12, 24, and 
48 volts d-c supply. Also T-units for super- 
imposed ringing and power for pay station 
coin collect and return. Five cabinet sizes. 
LORAIN PRODUCTS CORPORATION. 





Air Compressor Dehydrator for supply- 

ing dry air to aerial and underground 

cables. Supplies up to 40 cables. Individual 

air flow indicators for each cable. Both 

automatic and manual units are available. 
S & G MFG. CORPORATION. 


The Battery That Stays Young for Years. 
Built right into the Exide-Manchex Battery 
is a reserve supply of lead that converts 
automatically to active material as it's 
needed during the battery's long life. 
Hence, it keeps its full capacity for years. 
Exide Industrial Division, THE ELECTRIC 
STORAGE BATTERY COMPANY. 


New 48-Volt Battery Charger Line. 
Completely redesigned Raytheon Recti- 
Chargers (R) feature no load to full load 
regulation of +1%, no tubes, automatic 
compensation for rectifier aging, no audi- 
ble hum. Most compact units on the mar- 
ket—single and three phase, output from 
3 to 400 amperes. RAYTHEON MANUFAC- 
TURING COMPANY. 


Phone Kellogg for line supplies you want 


la 


A Tree Guard made of thermoplastic tub- 
ing, helically slit, and cut to 3, 50, 100 or 
500 foot lengths—protects drop wire from 
tree contacts. Guard can be spiraled on 
wire already in place. DETROIT MACOID 
CORPORATION. 


Keuoce 


KELLOGG 


KELLOGG SWITCHBOARD AND SUPPLY COMPANY 


A Division of International Telephone and Telegraph Corporation 


The Cook PLX Cable Terminal is de- 
signed for use on plastic cable that is 
looped through the terminal without cutting 
the wires and the desired pairs terminated 
for distribution. Protection is optional. When 
ordering, specify cable diameter for correct 
size grommets. COOK ELECTRIC COMPANY. 


CEECO PARKWAY PEDESTAL TERMINAL 
—for loading direct earth burial plastic 
cable. Permits loading required pairs, add- 
ing to capacity, access to any or all pairs. 
All-steel construction, ‘‘bell jar’ type cover. 
Side plates give nominal air gap protec- 
tion. Terminals are 6, 8, 14 and 16 pairs 
high, affording loading of 12, 16, 28 and 
32 pairs. COMMUNICATION EQUIPMENT 
AND ENGINEERING COMPANY. 


Regional Offices and Warehouses: 


CALIFORNIA 
23 Broderick Road 


Burlingame (OXford 7-5780) 


3 GEORGIA 


1594 Southland Circle, NW 
Atlanta 18 (SYcamore 4-2441) 


ILLINOIS 


{ 4600 South Tripp Avenue 
- Chicago 32 (CLiffside 4-4300) 


KANSAS 


7th Street & Sunshine Road 


MINNESOTA 

6100 Excelsior Boulevard 
Minneapolis 16 (West 9-6715) 
NEW JERSEY 

165 Prospect Street 

Passaic (PRescott 9-3610) 
OHIO 

1555 West Fourth Street 
Mansfield (LAfayette 4-6511) 
TEXAS 

1515 Turtle Creek Boulevard 


Kansas City 15 (MAyfair 1-4418) Dallas 7 (Riverside 7-5191) 


ExPORT—International Standard Electric Corp., 50 Church 
Street, New York 7, N. Y. 


6650 S. Cicero Ave., Chicago 38, Ill. 
Telephone: POrtsmouth 7-6900 
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| HAD THE BOSS UP A POLE... 


“He knew all about the operating advantages of polyethylene coated wire 
and showed him why / liked it and why it’s saving the company even more money than he figured.” 


In the past 12 years polyethylene covered line wire and 
cable have chalked up outstanding service records for 
utilities. But some of the best reasons for using poly- 
ethylene coatings don’t turn up in operating statistics 
—they come from the men whose job it is to install and 
maintain the lines . .. Reasons such as these: 


Polyethylene Is Easier to Install 

It’s free stripping, yet has excellent adhesion and will 
not ruffle over cross arms. It’s clean to work with and 
its surface is “slippery” too. Polyethylene coating is 
lighter than other types of covering... it handles easier. 


Polyethylene Covered Line Wire Saves Outages 
Polyethylene forms a complete and permanent covering 
over line wire. That means fewer outages from contact 
with trees, wind-blown swinging wires and foreign 
objects. Smaller diameter polyethylene coatings offer 
less wind resistance above ground. Lighter weight can 
be an advantage, too, in ice storms. 


In field servicing ... in over-all performance and 


... but I took him up 


service life—polyethylene has proved its superiority in 
wire and cable applications such as these: 

Line wire covering Control cable insulation 
and jacket 
Communication cable 
insulation and sheaths 
Corrosion protection for 
metal sheaths. 

TV Lead Wire 


Power cable dielectric 
Tree wire covering 

GTO (Neon Sign) Cable 
Coaxial Cable 

WD-1 Infantry Field Wire 


When you order polyethylene covered wire and cable, 
ask your supplier about the superior weather and stress 
crack resistance of polyethylene made with PETROTHENE® 
polyethylene resins. PETROTHENE quality costs no more. 


USTRIAL CHEMICALS CO. 


Division of National Distillers and Chemical Corp. 
99 Park Ave., New York 16, N. Y. 
Branches in principal cities 


Makers of PETROTHENE Polyethylene Resins 
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NI EV! ..@asier, faster 


switchboard wiring 


~~ 
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Cabling to office routiner equipment at the central office of Middle States Telephone Company of Illinois, Park Ridge, Ill. 


GENERAL CABLE PLASTIC-INSULATED 
SWITCHBOARD CABLE 


easy, sure identification: brilliant, sharply con- @ _ meets all physical and electrical requirements 
trasting, spirally-extruded and solid colors are for switchboard service ... flame-resistant. 

part of the plastic... can’t wear off. @ jacket is standard gray; will not stain or mar 
fast, easy stripping...and no significant shrink- lacquers and enamels. 

back when ends are soldered. 

no need to “baby” it: has outstanding resistance Another advance for the growing Independent 
to abrasion. Telephone Companies! Ask your General Cable 
pliable yet strong; trains easily, keeps its form Distributor to show you the new plastic-insulated 
and smooth, attractive appearance. Switchboard Cable now! 


Distributed through: GENERAL CABLE CORPORATION 
420 Lexington Avenue, New York 17, N.Y. 
Offices and Distributing Centers Coast-to-Coast 


AUTOMATIC ELECTRIC SALES CORPORATION 
Northlake, Illinois 


LEICH SALES CORPORATION A 


Chicago, Illinois 


for quality and service... specify GENERAL ~ > CABLE 
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© 1958 Gould-National Batteries, Inc, 


SMASHING all records 


for long battery life... gould 


You want the most 
for every dollar invested in batteries. Gould can help you. 


Batteries get harder use some days, lighter use other days. Operating 
conditions are seldom constant. Frequent over-discharging and over-charg- 
. ing, which is not recognized and corrected, can seriously harm a battery. 
America's tome : Wh You can avoid this possibility. Assure maximum operating efficiency, 
GOULD PLANT! lower maintenance costs, and longer battery life, by letting Gould help 
The Aristocrat of ss P . a . 
: : you establish a simple effective preventive maintenance program for 
Stationary Batteries : 
your batteries. 
Can’t you see how you will benefit from such a program? Call your 
local Gould representative for details. No obligation. He’s listed under 
“Batteries, Industrial” in the yellow pages. Gould-National Batteries, 
Inc., Trenton 7, N. J. 


Always Use Gould-National Automobile and Truck Batteries More F@wer te you On | Seale 
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T WILL probably be about another 
| ao if not longer, before the two 

FCC charge of the 
Menominee Falls case render a tenta- 
tive decision. This is the case in which 
the United States Independent Tele- 
phone Association intervened in opposi- 
tion to the proposal of the Wisconsin 
(Bell) Telephone Co., to buy up the 
Independent telephone company ex- 
changes at Menomonee Falls and Lis- 
bon, Wis. 


Mention made in this depart- 
ment last week concerning the admoni- 
tory letter sent to the FCC by the 
Justice Department, relative to the 
anti-trust aspects of the proposed Bell 
acquisition of these Independent prop- 
erties. It was the contention of the 
USITA that, in view of the professed 
willingness and ability (plus a firm 
offer) of an Independent company to 
buy the properties involved, it was con- 
trary to public interest for the FCC to 
permit the Bell System to expand its 
relative position of ownership in the 
telephone industry at the expense of a 
proportionately shrinking Independent 
branch of the industry. 


examiners in 


was 


It should be noted, however, that the 
FCC’s own Common Carrier (Tele- 
phone and Telegraph) Division was in- 
clined to approve the sale of the prop- 
erties to Wisconsin Telephone Co. The 
brief on proposed findings filed by the 
FCC staff attorney noted that, out of 
a considerable number of 
Independent telephone 
during recent years, only 
a small number of the purchases were 
made by Bell companies, 
whereas most of the acquisitions were 
made by other Independent companies. 
The contention was made that the rela- 
tive margin of Independent ownership, 
as compared with Bell, had not greatly 
changed and would not be so changed 
by the proposed sale. In fact, mention 
was made of the over-all growth of the 
Independent industry both 
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sales and 
mergers of 
properties 


System 


position 


CAPITAL 


BY FRANCIS X. WELCH, WASHINGTON EDITOR 


FCC decision on Menomonee Falls case expected in another 


month. Two commissions giving attention to attrition factor 
in rate cases. Strong resigns from REA... . W. L. Wolff 
named REA administrative officer. 


dollarwise and in the number of tele- 
stations—over the past years, 


especially the postwar years. 


phone 


The FCC lawyer’s brief also claimed 
that there was no evidence that the 
Bell System (in this case, Wisconsin 
Telephone Co.) had “bid up” the price 
of the Falls and Lisbon 
properties so as to freeze out rival at- 
tempts of other Independent companies 
to buy the properties. 

The FCC staff lawyer’s brief, as well 
as the other briefs in this case, had 
been submitted before the Justice De- 
partment’s letter by Assistant Attorney 
General Victor R. Hansen was sent to 
FCC Chairman Doerfer. Procedural 
protocol ordinarily would foreclose the 
submission of additional evidence or 
argument after briefs by parties have 
been submitted and the case is under 
advisement. But, this was not evidence 
or argument in a strict sense. As a 
practical matter, and in view of the in- 
formality of regulatory practice (both 
federal and state), it is a pretty safe 
bet that Judge Hansen’s letter meets 
the eyes of the two FCC examiners who 
now have this case under advisement. 

Whether hint, that the 
monopolistic of the Bell 
should be seriously 
considered in this case, will have any 
effect on the deliberations 
is something that will probably never 
be known definitely. But, even if the 
Hansen letter is not persuasive at the 
examiners’ level, it is another safe bet 
that it will be read and weighed care- 
fully by the FCC top membership. 
This is likely in view of the fact that 
the admitted source of the inspiration 
for the Hansen letter was that congres- 


Menomonee 


Hansen’s 
possibilities 
System position 


examiners’ 


sional watchdog of the regulatory com- 
missions, who has been giving the FCC 
a pretty hard time of late—Representa- 
tive Celler (D., N. Y.), chairman of the 
House Judiciary Committee. 

Celler is also chairman of the Anti- 
trust Sub-committee, which still has to 
make a report on whether the Justice 
Department was too easy on the Bell 
System when it allowed settlement of 
the government’s anti-trust suit for the 
dissolution of Western Electric to be 
settled by a consent decree—a decree 
under which Western Electric still con- 
tinues in business as the manufactur- 
ing subsidiary of the Bell System. 


The Attrition Allowance 


At least two regulatory commissions 
are giving some attention to the “attri- 
tion” factor in telephone rate cases. 
This is the factor, usually carried as 
part of the return allowance, which 
seeks to compensate the company for 
the shrinkage that occurs in _ the 
amount of return actually realized, as 
compared with the amount estimated 
and found as reasonable at the time of 
rate fixing. This becomes of consider- 
able importance during inflationary 
periods, such as we are now passing 
through. Attrition was given special 
consideration by the California com- 
mission in denying a petition for re- 
hearing on its recent order allowing a 
rate increase for the Pacific Telephone 
& Telegraph Co. 

The 
stated: 


California commission’s order 


“The only point made in these peti- 
tions for rehearing which merits seri- 
ous consideration is the contention by 
the petitioners, city of Los Angeles and 
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toger Arnebergh, that the rate of re- 
turn actually allowed applicant is 6.85 
per cent rather than 6.75 per cent. 
Arithmetically, the computations do 
result in a figure of 6.85 per cent, but 
petitioners overlook the fact that the 
return which the commission prescribed 
was to result in a rate of 6.75 per cent, 
after giving effect to a reasonable at- 
trition in that return which past ex- 
perience with this applicant shows, 
reasonably, must be expected. The 
phenomenal growth of this applicant in 
response to the ever-increasing demand 
by the public for telephone service in 
California, we find, has a direct ten- 
dency to create a consistent downtrend 
in applicant’s rate of return which 
we have allowed for by setting the 
return at 6.85 per cent which we find, 
reasonably, will stabilize at 6.75 per 
cent for a reasonable future period.” 


In another 
New 
order authorizing a 
the New Jersey Bell Telephone Co., 
took a different tack. It boosted the 
rate base instead of the rate of return. 
The New Jersey commission increased 
the 1957 
ciated original cost rate base by 5 per 
cent (or 25.5 million 
pensate for attrition. 


telephone rate case, the 
Jersey commission, in its recent 
rate increase for 


telephone company’s depre- 


dollars) to 
Here is the way 


com- 


the New Jersey commission analyzed 
the attrition factor: 


“Many suggested methods of deal- 
ing with the problem have been ad- 
vanced before this board and to the 
regulatory agencies of other jurisdic- 
tions. Among the alternatives we have 
considered are adjustment in the rate 
of return, reproduction cost rate base, 
trended original cost base, and other 
techniques for applying economic in- 
dices to original cost. We have found 
serious defects in these proposals, many 
of which have been discussed at length 
in previous decisions. It is clear, in 
any event, that the board is not bound 
by any single formula or combination 
of formulae in determining a rate 
base.” 


The New Jersey commission, accord- 
ingly, decided to relate its treatment 
directly to the problem being attacked. 
It keyed the rate base of the New Jer- 
sey Bell Telephone Co. to the increas- 
velocity of its The 
company plans to expend, for plant ad- 
ditions in 1958, approximately 100 mil- 


ing investment. 


lion dollars, which is equivalent to ap- 
proximately 20 per cent of its existing 
net investment in utility plant. 


The commission’s opinion went on to 
say: 


“Much of the increase in plant in- 
vestment will not produce additional 
revenues. A great deal of it is al- 
locable to increases in prices resulting 
from inflation. Part of the increases 
will be spent on conversion of ex- 
changes from manual to dial; although 
these expenditures improve the service 
they do not, of themselves, produce any 
additional revenue. Based on the board’s 
experience with this company and 
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recognizing the consistent increase in 
investment per main telephone, the 
board is satisfied that the amount of 
the average 1958 increase in net in- 
vestment included in rate base is of 
such a nature that it will not generate 
such increased revenues that would ex- 
tend the rate of return beyond the up- 
per limits of the range that the board 
considers fair and reasonable. 


“We have decided to increase the 
Dec. 31, 1957, depreciated original cost 
rate base by less than 5 per cent, or 
$25.5 million, which is the average 1958 
Increase in Net Investment. In arriv- 
ing at this sum, we have considered 
many factors in addition to the aver- 
age increased investment that is com- 
mitted and under way for 1958. We 
took into account, of course, the attrition 
in the company’s investment resulting 
from inflationary increases in new con- 
struction and equipment costs. The 
board also weighed the extent to which 
this attrition is compensated for by an 
expanding economy and other factors 
beyond management control. We have 
considered the technologica! improve- 
ments and the quality of the service 
furnished to the public.” 


Changes at REA 
There have some 


the Electrification 
tion organization in 


been changes in 
Adm:inistra- 
Washington which 
will be of interest to Independent tele- 
phone people. Of immediate concern to 
them was the recent elevation 
12) of Walter L. Wolff to become an 
administrative officer in the office of 
REA Administrator Hamil. It is Wolff’s 
job to review telephone loan applica- 
and to 
procedures 


tural 


(June 


tions advise on policies and 


relating to the telephone 
program. 

Wolff joined REA away back in 1936 
as an electrical engineer. He has worked 
on both the electric and telephone pro- 
grams and was head of REA’s Section 
7, Telephone Operations and Loans Di- 
vision. He has been succeeded in that 
job by William P. Riley, another REA 
career man, who joined REA in 1939. 

More and surprising in 
some quarters, was the resignation on 
July 10 of REA Deputy Administrator 
Fred H. Strong. 
merly a newspaperman in St. Paul, 
Minn., the REA early in the 
Eisenhower administration. He came to 
Washington as an assistant to the first 
REA administrator to be appointed by 
President Eisenhower, Ancher Nelsen. 


recently, 


Strong, who was for- 


joined 


The only explanation forthcoming in 
connection with Strong’s resignation 
was that he intends to return to pub- 
lic relations work. But, about the same 
time, the reached Washington 
from Minnesota that the Republicans 
in that state had decided to run former 
REA Administrator Ancher Nelsen for 
a seat in the House of Representatives. 
Nelsen is seeking the Minnesota seat 
being vacated voluntarily by 
Joseph L. O’Hara. It could be 


word 


Rep. 
that 


Fred Strong will again join forces with 
his former political buddy, Ancher Nel- 
sen, in the forthcoming congressional 
campaign. But, that is sheer specula- 
tion—nothing official. 

As Deputy Administrator, Strong ex- 
ercised considerable influence on REA 
liaison with prospective rural telephone 
loan applicants—both Independent com- 
panies and Strong was 
generally regarded as favoring closer 
coordination of the REA rural tele- 
phone and electrification setup, 
including a tighter connecting organi- 
zation pattern. Whether his departure 
REA presages any change in 
policy along these lines remains to be 


cooperatives. 


rural 


from 


seen. 


Ohio Law Library 


How would like to sit in your 
home or office and flip a switch and 
read a book located hundreds of miles 


away? Such a 


you 


possibility is not be- 
yond the realm of actuality in the near 
future, thanks to an interesting inven- 
tion considered by Ohio State 
Ohio State’s new 212 mil- 
lion dollar law library is scheduled to 


being 
University. 
be finished next spring. But, it is seri- 
ously closed 
hook-up using tele- 
phone type lines to link its new 300,000 
volume law library with the offices of 
judges and lawyers throughout the 
Buckeye State. It would be a 
scriber proposition for the lawyers. The 
idea would be to provide them with an 
electronic hook-up whereby they could 


considering including a 


circuit television 


sub- 


sit at their desks and read background 
cases contained in volumes physically 
located at the Ohio State University 
law library, with the flip of a switch. 
These flashed to sub- 
scribers’ screens within a _ 100-mile 
The plans so far announced 
are still very tentative, but the whole 
idea has interesting possibilities, even 
from the special standpoint of the tele- 
phone industry. 


could be 


cases 


radius. 


Tax Refund in New York 


The New York Telephone Co. picked 
million dollars from Uncle 
week as a result of a settlement 
tax refund suit. The settlement 
is quite a far cry from the 42.9 mil- 
lion dollars for which the New York 
Telephone Co. originally sued the fed- 
eral government on Oct. 2, 1956. But, 
it represents a victory in principle as 
well as a nice piece of change for the 
New York Bell company. Settlement 
was agreed upon on behalf of the fed- 
eral government by Morton S. Robson, 
assistant U. S. attorney in New York. 
The tax suit grew out of refunds 
which the New York Telephone Co. 
sought for 1940, 1942, 1943, and 1945. 


(Please turn to page 69) 
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On the east bank of the channel. The 
approach to the vault under the man- 
hole is dug. 


Diver Broman sinking from sight in a 
swirl of bubbles to lash cable to piling 
at bottom of harbor. 


Laying the submarine cable, the barge 
pauses in midstream while another sec- 
tion of pipe is added to the water jet. 
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Harbor Cable Crossing 


By 


NE MORNING in May a barge 

bearing a huge—6,965 pounds— 

reel of submarine cable eased up 
to the east bank of the entrance chan- 
nel to Long Beach Harbor in Califor- 
nia, at a point by the pontoon bridge 
at Seaside Boulevard. Now, after 
months of painstaking and 
planning, the job of laying 680 feet of 
submarine telephone cable across the 
channel floor was under way. 


research 


The project, though not an expensive 
one compared to the cost of other major 
telephone installations—$18,000 includ- 
ing labor and materials—had posed 
unusual problems for Tele- 
phone Co. of California engineers. It 
had become readily apparent that spe- 
cial skills and re- 
quired to complete the key link in the 
project: The channel crossing. Finally 
contracted to do the job was Franks 
Dredging Co. of Long Beach, which in 
turn required the services of Art Bro- 
man, a professional undersea diver. 


General 


services would be 


On the actual day the cable was to 
be laid a two and a half hour traffic 
clearance from the harbor commission 


*Mr. Cass is Public 
Telephone Co. 


Relations Representative of 


General of California. 


Here the barge is nearing the west bank 
of the harbor. 


WALTER W. CASS* 


was allowed, and after the barge and 
launch safely 
the bank, the dredgermen quickly set 
about securing the cable in the manhole 
on the east bank. They walked off 
several feet of cable from the big reel 
on the barge and threaded the lead-end 
carefully through the aperture that had 
been drilled in the embank- 
ment the waterline. 
taken that the nub-end was kept clean 
and dry. The cable was pulled through 
on the land side, four big men heaving 
and straining to inch the cable along 
the 10-foot ditch and into the vault. 

Diver Broman, already suited, 
watched the proceedings with profes- 
When at length the 
cable the vault, he 
donned his massive, globe-like helmet 
and stepped off the barge, sinking in 
the turbid waters in a swirl of bubbles. 
Down on the bottom he the 
cable to a piling to hold it in position 
for the clamping operation he had to 
perform. Then he inspected the steel 
sheet piling and calculated the spacing 
for the clamps. 

“Looks okay, Harold,” his voice an- 
nounced from below the 


motor were moored to 


concrete 


above Care was 


sional interest. 


was secured in 


lashed 


over loud- 


(Please turn to page 56) 


On the west bank, cable is led 


vault under manhole. 


into 
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Stress Long-Range Viewpoint 


At New York Convention 


HE NEED for long-range plan- 
ning by telephone companies even 
through primary growth 
seems to have slowed down was stressed 


service 


By Dianne P. Drucker 


though this phase may have passed, 
every company has much yet that can 


be done. 


Speaking on the topic “You’re Never 


(2) Regrading rural lines to a maxi- 
mum of five parties or less. 

(3) Making a study to see if DDD 
(Direct Distance Dialing) is efficient 
and practical for their operation. 


in talks before the 475 
telephone people attending the conven- 
tion of the New York State Telephone 
Association from June 16 through June 
18 at Scaroon Manor, Schroon Lake. 

C. Ray Lloyd of Manlius, outgoing 
president of the association, told his 
listeners that it is possible for a tele- 
phone company, whether it is growing 


presented Through,” Mr. Lloyd divided telephone (4) Setting up continuing property 


company records. 
those that are 


operations into two types, 
and (5) Bettering employe relations 
Dis- through a pension plan, hospitalization 

“es insurance, pay schedules commensurate 
station with other similar-size companies, and 
per cent of the best in tools and working condi- 


Mr. Lloyd tions. 
said these companies could keep from 


growing slowly, 
those that are growing rapidly. 
cussing companies whose 
growth yearly is about 3 


their 


new 


current operations, 
These same suggestions can be ap- 
plied to a company which is faced with 
a fast growth Mr. Lloyd 
felt. 
“In addition,” he 
growing company is 


stagnating by: 

slowly or quickly, to lose the progres- 

Sive attitude it had 10 years ago. Ten 

vears condi- (1) Asking the engineer of plant 
, extension of the New York Telephone 
Co. to make a 2-5 numbering plan 
study for them. 


operation, 
because of wartime 
had to be re- 
placed and new equipment added. Al- 


ago, 


tions, much equipment fast 


pri- 


remarked, ‘‘a 
faced with 


Officers and directors of the New York State Telephone Association take time out from business for some relaxation on the 
lawn. They are, front row, left to right: Secretary, George S. Beckwith of Keeseville; retiring president, C. Ray Lloyd of 
Manlius; president, Albert N. Seward of Jamestown; vice president, Clifton E. McCormick of Johnstown; treasurer, W. Mal- 
colm Griswold of Phelps; and executive secretary, Hamilton A. Cunningham of Albany. Directors in back row are left to 
right: Frank D. Fancher of Middletown: Fred S. Florance of Monroe; Don W. Walker of Shortsville; Robert Maytum of 
Fredonia; William A. Seely of Norwich; F. Mark Clark of Rochester, and Sheldon A. Birdsall of Margaretville. 
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marily a continuous refinancing prob- 
lem.”’ Speaking of financing, Mr. Lloyd 
urged companies to strive for a 25 
stock, 25 per cent 
preferred stock and 50 per cent bonded 
indebtedness He also said, “A 
local market for the sale of 
common and preferred stock must be 
maintained.” 


To be 


view, 


per cent common 
ratio. 
steady 


able to take the long-range 
tay Smith of Chicago, editor of 
“Telephone Engineer’ said that com- 
pany earnings must keep pace with 
the rise in costs due to inflation. 

Under the title “Recognition of the 
Facts,’’ Mr. Smith made the point that 
unless a company’s return on equity 
is allowed to increase during infla- 
tionary “the investing public 
will more and more to those in- 
dustries which will produce a higher 
return and thereby partially compen- 
sate for the decline in the value of 
their capital.” 


times, 
turn 


Discussing the need for capital, Mr. 
Smith said, “The nature of a telephone 
company’s business requires the com- 
pany to make capital outlays for plant 
long before it can expect to receive a 
single dollar of new revenue.” Giving 
cut-overs as an example, Mr. Smith 
explained that investment must be 
made one to two years in advance of 
the conversion. 


The public doesn’t seem to under- 
stand this, Mr. Smith went on, saying, 
“The public thinks its telephone com- 
panies are making profits that compare 
favorably with the profits of other 
industries.” 

Mr. Smith showed that this was not 
the case by citing the fact that al- 
though the Bell System earned 6.79 
cents on each dollar in 1956, this was 
about the same as 1955’s earnings and 
than a penny more than Bell 
earned on its investment dollar 10 
years ago. 


less 


Using as a basis for comparison, the 
Fortune Directory, which gives finan- 
cial data for the 500 largest industrial 
corporations in the nation, Mr. Smith 
contrasted the Bell System’s year-end 
earnings figure for 1956 of 6.38 per 
cent with profits of other prominent 
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companies ranging from 39.4 cents 
per investment dollar to 13.1 cents. 


“If the Bell System had been ranked 
among the 500 largest industrial cor- 
porations for 1956,” Mr. Smith said, 
“its rate of 6.79 per cent would have 
been down in 424th place.” 


This long pull ahead takes continu- 
ous planning in good times and in not- 
so-good times, Kennerly Woody, vice 
president, public relations of New York 
Telephone Co., said in his talk, “Say 
Yes to the Future.” Mr. Woody dealt 
with the same thesis expounded by Mr. 
Lloyd, that although primary growth 
may have slowed down, progress— 
opening new horizons—hasn’t. 


Speaking of the current recession, 
Mr. Woody mentioned that it provided 
a breather allowing telephone com- 
panies to catch up with progress. 


He said, “Not so long ago, telephone 
customers were knocking hard and 
persistently at our doors. We all re- 
member the war and postwar years 
when our waiting lists seemed a mile 
long—when we had more long distance 
business than we could handle 
when delays and shortages seemed to 
dog every job we undertook. ... In 
those days, we all must have prayed for 
a breathing spell—just a little time 
to catch up. Well—here it is! We’ve 
got our breather. What are we going 
to do with it?” 


Mr. Woody mentioned four good 
things which he felt might emerge from 
the recession. They are (1) a greater 
margin in plant, insuring a company’s 
capacity to provide better service; (2) 
a better morale among telephone men 
and women; (3) improved public rela- 
tions; (4) a wider opportunity for 
service than ever before. 


The recession has brought new prob- 
lems to the New York Telephone Co., 
Mr. Woody said, “New decisions had 
to be made including those to go for- 
ward with a 250-million-dollar con- 
struction program; to pare costs; to 
try to avoid layoffs by passing jobs 
around among present employes where- 
ever economically feasible; and to up 
the sales program. 


Fred E. Norris of New 
York City addresses the 
final session. Others on 
the platform are, left to 
right: Ray Monsalvatge 
of Dayton, O.; Colonel 
Spencer B. Eddy of Sara- 
toga Springs, commis- 
sioner, department of 
public service: William 
A. Kern of Rochester, 
and Hamilton A. Cun- 
ningham of Albany. 


Results of these decisions have been 
good, Mr. Woody reported. The most 
heartening result, he felt, was that 
there had been no layoffs in the com- 
pany’s territory. 

He said, “This idea of ‘selling to 
save jobs’ has caught on throughout 
the company. Sales by installers, re- 
pairmen, and commerical representa- 
tives in May alone created enough 
work to keep almost 600 regular plant 
men busy full time.” 


As for the 250-million-dollar con- 
struction program, Mr. Woody said, 
“This big program is making it possible 
for us to build margins into our plant 
that have not been there since before 
World War II. And, these margins in 
turn are giving us elbow room—flexi- 
bility—that is important in giving 
good service fast ... Adequate margins 
in proper relationship to the rest of 
the plant should mean more economical 
operations, greater efficiency, and better 
all-around service.” 


Discussing the company’s sales cam- 
paign which was drafted right after 
Jan. 1, Mr. Woody outlined the steps 
taken: 


(a) Training in sales techniques was 
intensified. 

(b) Plant men were set to ringing 
doorbells in high-rent neighborhoods. 


(c) Business office representatives 
were instructed to try to sell additional 
service on all contacts, even when deal- 
ing with complaints. 


He continued: “These efforts were 
backed up with an advertising cam- 
paign, special displays of telephone 
equipment, articles in the company 
magazine, and other promotional activi- 
ties. A special effort has been made to 
prevent disconnects, and it has born 
immediate fruit. In the upstate areas 
in April and May the outward station 
movement has actually been 4 per cent 
lower than during the boom period last 
year.” 

A program of cold canvassing of 
special groups, concentrating on sell- 
ing them “complete” telephone service 
was begun, Mr. Woody reported. A 
natural customer for a second line was 
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discovered, doctor’s wives, “the only 
group of women in the world who are 
constantly crowded off the telephone by 


their husbands.” 

The campaign 
sales of 
jumped 


Overall 
equipment 


fruit. 
telephones and 
from 4.5 million in annual 
value in January to nearly 8 million 
dollars May. May 
state their highest 


bore 


sold in sales up- 


were at monthly 


total since 1940. 


Mr. Woody brought out the fact that 
this sales effort was a new attitude on 
the part of the 
“Time and again,” 
than 15 
‘no’ to our customers. 
‘You'll have to wait!’ ” 


Although there good 
for this, Mr. Woody felt these negative 
answers didn’t build good public rela- 
He said the best thing that has 
happened in telephone company public 
relations getting 


telephone company. 
he said, “for more 
have had to say 


Or, we've said, 


years, we 


were reasons 


tions. 


was past the “no” 


barrier. 

New prospects opened through being 
able to provide wanted service are 
and include Direct 
Dialing, the use of the transistor, 
electronic switching, and more usage of 
telephone circuits for the transmission 
of data via This, 
Mr. Woody mentioned, may mean that 


many, Distance 


business machines. 
before long, more lines and equipment 


will be needed for these machines. 


Studies are being made by the New 
York Telephone Co. of this kind of 
The has just 

telephone 
looked 


cations, 


usage. 
pleted a 


company 
study of 
railroad’s 


com- 
airlines, 


has communi- 


into a 


and is currently studying 


brokerage houses. 


“In order to produce facilities for 
improvements such as business machine 
Direct Dialing, 
companies have to plan ahead and build 


ahead. 


circuits and Distance 


Progress needs right prices and 


Here is a photo of part of the group attending the opening session of the New 


York Convention. 
healthy earnings,’ Mr. Woody stressed. 
said that although 
horizons and opportunities have broad- 
ened; to make the most of this en- 
largement, companies have to “adopt 
themselves to the developing 
have the take the 
calculated risk, and do a selling job.” 


Summing up, he 


user’s 


needs, courage to 


Greater opportunities can only be 
taken advantage of through long-range 
planning, and F. E. Norris of New 
York, vice president of planning and 
development, of the General Telephone 
System, discussed this long-range plan- 
ning under the 
Profits.” 

“We have grown up in the industry,” 
he said, “waiting for our customers to 
And 

not, they got 
wanted them to 


title “Planning for 


come to us—demand service of us. 
then, as 
the kind of service we 
have.” 


even often as 


He went on to explain that General 
Telephone Corp. has done studies try- 


R. Philip Hart of Cazenovia carefully examines a portable saw while (from left 
to right) Donald R. Burroughs of Ware, Mass.; Harry Koch, Walter Harvey, and 
G. William Miller, all of Rochester; and Gary Slusher of Johnstown, look on. 
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ing to find out what it would mean to 


the company if customers were given 
the kind and amount of service they 
wanted. 

Mr. Norris discussed General’s long- 
range development plan which analyzed 
potential development for the 
next 18 years. This plan 
that the difference for the 


between satisfying 


station 
illustrated 
company 
wants or merely 
meeting minimum demands during this 
period, is 8 million additional stations. 
(Editor’s Note—Mr. Norris 
the details of future market 
past compared to 


discussed 
based on 
growth as future 
market 
his talk ‘Long-Range 
Station Growth,” which appeared in 
the June 21 issue of TELEPHONY.) 

Mr. Norris mentioned one policy a 
company follow to this 
most single 


based on potential growth in 


Planning fo. 


can 
The 
goal to 
grading all party lines in urban areas 
to individual lines. He that this 
vast improvement over 
party-line and that “this im- 
provement will open opportunities fo 
giving service to the 
household, mainly 
and 


develop 
potential. important 
long-range work for, is up- 
said 
service is a 
service 
more average 
through additional 


telephones increased calling, in- 


cluding toll.” 


A considerable amount of capital will 
be required for this. Mr. Norris said 
that the charges needed to carry this 
capital will 
additional 


come substantially from 
from de- 


elimina- 


and also 
due to the 
party These 
increase through higher charges 


revenue 
creased 
tion of 
will 


expenses 
lines. revenues 
for single-line service, more extensions, 
and calling when the 
“party-line ‘block’ is Ex- 
penses, he said, will decrease for many 
reasons, including being able to make 


increased toll 
removed.” 


(Please turn to page 57) 
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No. 1 of a series... 


the dead-ends you never see 
improve the ones you buy 
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Most metallurgists and product 
design engineers are aware that 
laboratory corrosion tests have 
relatively little quantitative sig- 
nificance in terms of predictable 
service life. The only valid con- 
clusion which may be drawn 
from such tests is that the partic- 
ular samples tested had a certain 
relative resistance to the specific 
corrosive environment in which 
they were placed. 

Nevertheless, corrosion proof- 
testing is considered an essential 
phase of product quality control 
at the Preformed Research and 
Engineering Center. In addition to 
conventional raw material quality 
control procedures, observations 
of relative corrosion rates are also 
made on finished products. As an 
example of objective performance 
standards used, Preformed Guy- 
Grip dead-ends are required to 
have corrosion resistance exceed- 


oi) 


oa 


hm 


ing that of the strand for which 
they are designed. To assure 
compliance with these minimum 
quality standards, samples taken 
routinely from production are 
applied to strand specimens and 
exposed to a severe corrosive en- 
vironment under closely controlled 
laboratory conditions. Periodic 
inspections are also made of 
field test specimens installed at 
locations throughout the country 
which are considered to be repre- 
sentative of extreme marine and 
industrial contamination. This 
constant laboratory and field sur- 
veillance has undoubtedly been 
largely responsible for the fact 
that there has never been a report 
of a Preformed Guy-Grip dead- 
end having failed in field service 
due to corrosion. 


Jon R. Ruhiman, Vice President 


Research and Engineering 





NGINEERS of the Bell System 
have developed a system of auto- 
matically recording on punched 
cards aging data on vacuum tubes be- 
ing tested for undersea cable repeaters. 
The aging test period of tubes used for 
this purpose is normally a few thou- 
sand hours. During this test period, 
data on various operating voltages and 
currents are collected, analyzed, and 
then carefully considered in forecasting 
the tube life and making the final selec- 
tion for use in the undersea repeaters. 
Until recently, the number of tubes 
required for this purpose was relatively 
small and aging information could be 
obtainec manually. Now, however, fu- 
ture cable programs, such as the re- 
cently announced second transatlantic 
cable, may require the manufacture and 
testing of a considerably larger number 
of tubes for this special application. 
In addition to the savings in time 
and labor, this new recording equip- 
ment minimizes errors in reading data 
and yields uniform information in a 
form suitable for processing on high- 
speed equipment. 
* 


It is interesting to note that our air- 

lines are transporting a growing share 
of America’s passenger traffic. In 1957, 
Americans travelled 25 million miles 
in airplanes, compared to 21 million 
miles in trains and 16 million miles in 
buses. 
Statistics also show that it is 30 
times safer to travel by air than by 
automobile. This, despite the opinion 
of most wives to the contrary. 


In a recent letter from 
Hamilton, of El Segundo, Cal., are 
comments on the uproar that was 
created in Rossville, Tenn., when the 
Southern Telephone & Telegraph Co. 
decided to use UNion as the prefix for 
that exchange. It seems that the resi- 
dents didn’t approve of using such a 
northern name in a southern town. 


Mr. states that the 
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Hamilton also 
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same type of “crisis” occurred a few 
years ago when the Pacific Telephone 
& Telegraph Co. changed its San 
Cal., exchange to 2L5N 
numbering. As an adjoining exchange 
was using the prefix HYatt, it was 
decided to use another 49 (GY, HY) 
prefix. The name assigned to San 
Clemente was HYperion. 


Clemente, 


A Mr. Hyperion had been an engi- 
neer who had helped in the organiza- 
tion of the Los Angeles Water Depart- 
ment, so it was considered a fitting 
tribute to use his name as a telephone 
prefix. In fact, there is a Hyperion 
Avenue in Los Angeles. There is also 
a Los Angeles municipal sewage-treat- 
ing plant named after Hyperion that 
is well known for the unpleasant odor 
it emits. 

Although San Clemente is some 70 
miles south of Los Angeles its residents 
have heard about the sewage plant and 
its fragrance. They wanted no part 
of the Hyperion prefix. After some 
pressure was exerted on the telephone 
company, the name was changed to 
HYacinth, just prior to the cut-over. 

Hamilton states further that in some 
cases the telephone company will go 
far out of its way to assign a prefix 
that completely harmonizes with the 
exchange and its customers. For in- 
stance, when the Mount Wilson, Cal., 
exchange was changed to 2L5N num- 
bering this spring, the number for the 
Mount Wilson Observatory was changed 
from Mount Wilson 2061 to HIlltop 
0-1136. 

This story, we believe, confirms our 
often-voiced conviction that prefixes and 
letters should all be eliminated from 
telephone numbers and that we should 
use the straight seven digits. If this 
were done, all communities would be 
treated alike and there would be no 
prefix name to squabble over. 


We visited the laboratory of a large 
chemical company recently and _ ob- 
served the manufacture of polyethylene 


pipe. This lightweight, and 
corrosion-resistant. It may be extruded 
in any length and then coiled. This 
pipe may be manufactured in any 
reasonable diameter. 


pipe is 


It would appear possible to make 
use of this plastic pipe for under- 
ground telephone conduit. Further- 
more, a technique might be developed 
to plow this conduit in place as we 
now plow in cable. Perhaps two or 
more pipes could be plowed in on one 
operation. This arrangement, with pre- 
cast manholes cut into the line at the 
required should provide a 
satisfactory underground conduit sys- 
tem at a reasonable cost. Perhaps we 
are dreaming, but some dreams do 
eventually become a reality and con- 
tribute to progress. 


intervals, 


We have often wondered why Inde- 
pendent telephone companies, especially 
the smaller ones, do not make a greater 
effort to identify their offices. We fre- 
quently drive through small towns 
where we are certain an Independent 
company operates and there is no sign 
to designate the telephone office. If 
there is any sign it frequently states 
merely: “Telephone Office,” with no in- 
dication of the company’s name. 


We now have an acceptable Inde- 
pendent insignia or emblem and there 
is no good reason why we should not 
be as proud of it as the Bell System 
is of its blue bell, and display it as 
prominently. It is always good when 
driving through a strange town to ob- 
serve a sign on the telephone office in- 
dicating the name of the operating 
company and displaying the Independ- 
ent emblem. 


An argument for advertising states 
that if a man builds a better mouse- 
trap, the world may beat a path to 
his door. If he tells the world about it, 
there will be a four-lane highway. 
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Detroit, Michigan 


ae 


LOCAL SERwiCe 


DUPLICATE RECEIPT 
OR OFFICE LEOGER RECORD 
INDEPENDENT TELEPHONE COMPANY 


Local SERWIC’ 


NINE KEYS 
to efficient telephone billing 


What’s the secret of fast, economical telephone billing? The Burroughs 


Y 


Sensimatic F305 accounting machine has a word for it—9 words, in fact. 
Each one is the description of a telephone charge, and each is printed by 
pressing only one key! 


No more slow manual alignment on pre-printed telephone bills. The 
Sensimatic furnishes everything, including charge descriptions, automatic 
spacing, due date and total. Including one-operation posting of bill, 
ledger record and journal. Including automatic accumulation of totals 
for each charge description. 


The Burroughs F305 will whiz through inventory and payroll accounting 
with the same ease, too. In fact, due to interchangeable sensing panels, 
it handles any accounting job—economically and accurately. Just flick 
a knob and each sensing panel can wrap up four jobs. 


Month-end balancing? Year-end figuring? A cinch with a Sensimatic, as 
you’ll see during a free demonstration. This can be easily arranged by 
calling our nearby branch office. Or write to Burroughs Corporation, 
Burroughs Division, Detroit 32, Michigan. 


Burroughs and Sensimatic are TM's 


Burroughs Corporation 
“NEW DIMENSIONS / in electronics and data processing systems” 


Burroughs 
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Kellogg’s Monthly Shipment 


for Pace-Setting K-500 Telephones 


Called “the ultimate in telephone engineering,” the K-500 Series 
continues Kellogg’s outstanding record of achieving new 
performance heights for the Independent Telephone Indus- 

try. And now it will be easier, more convenient and less 
expensive than ever for you to assure a steady supply 

of these often-imitated, never-equalled telephones 

for your growing subscriber needs. 


HERE’S HOW THE PLAN WORKS: 


Place your order now for your yearly tele- 
phone requirements with your nearest 
Kellogg warehouse. Each month, the num- 
ber and type of telephones you require 
will be shipped to you. It’s as simple 

as that. 


HERE ARE THE PLAN’S 
ADVANTAGES: 


You get the lowest price per phone, 
based on your yearly quantity order. 
You’re assured fast on-time 

deliveries, via best possible methods, 
from your nearest Kellogg warehouse. 
You're freed from storage and 
inventory problems—record keeping 
and warehouse costs are minimized. 


This monthly shipment plan applies to 

both the K-500 Series desk telephones 

and new K-544 wall phones. 

Technically, these are the most 

advanced instruments Kellogg has 

ever produced, setting new per- 

formance standards for the Inde- 

pendent Telephone Industry. And 

to meet ever-growing subscriber demands for color phones, both 
models are available in 15 bright new decorator colors! 


Many companies are availing themselves of this plan. To place your order, or for more 
information, see your local Kellogg sales representative or the nearest Kellogg branch 
warehouse listed below. 


KELLOGG Switchboard and Supply Company, 6650 South Cicero Avenue, Chicago 38, Ill. 





15 Bright Colors! 
BLACK + RED + YELLOW + GREEN + BLUE + BEIGE + GRAY 
BROWN + IVORY + TURQUOISE + ROSE PINK + AQUA BLUE 
LIGHT BEIGE + LIGHT GRAY + WHITE 


Demonstrate how the handset of the K-554 can 
be hung on the side without breaking the circuit! 


Communications Division of 


CHICAGO,/LLINO/S 


Regional Offices and Warehouses: 
CALIFORNIA ILLINOIS 


23 Broderick Road 4600 So. Tripp Ave. 6100 Excelsior Blvd. 
Burlingame, Calif. Chicago 32, Illinois Minneapolis 16, Minn. 
OXford 7-5780 CLiffside 4-4300 West 9-6715 

TWX SAN Maeto Cal 06 TWX CG 3296 TWX MP 1195 
GEORGIA KANSAS NEW JERSEY 

1594 Southland Circle, N.W. 7th & Sunshine Road 165 Prospect Street 
Atlanta 18, Georgia Kansas City, Kansas Passaic, New Jersey 
SYcamore 4-2441 Mayfair 1-4418 


PRescott 9-3610 
TWX AT 351 TWX KC Kan 1055 TWX Pas 1067 


EXPORT— 165 Prospect Street, Passaic, New Jersey, PRescott 9-3610, TWX Pas 1067 


MINNESOTA 


OHIO 

1555 West Fourth Street 
Mansfield, Ohio 
LAfayette 4-6511 

TWX Mans 0-132 


TEXAS 

1515 Turtle Creek Blvd. 
Dallas 7, Texas 
Riverside 7-5191 

TWX DL 02 





San Francisco Plays Host 


To 39th California Convention 


By George A. Bridges* 


NE OF the world’s most beautiful 

cities—San Francisco— played 

host to almost 600 members and 
guests of the California Independent 
Telephone Association, who attended 
the 39th annual convention held at the 
Sheraton-Palace Hotel June 4 
through June 6. 


from 


J. Curtis Newman of Thermal, asso- 
ciation president, brought delegates up- 
to-date on CITA events during the 
1957-58 term of office. Commenting on 
the association’s size, Mr. Newman 
said: 


“Our California association repre- 
sents by far the largest number of 
telephones of any state association in 
the Union. At the close of 1957 there 
were 1,173,400 Independent stations in 
service in our exchanges. This was an 
increase of 11.5 per cent over last year. 

“How much of this increase is due 
to population growth and how much 
is due to aggressive sales campaigns is 
a matter of some disagreement. But 
there is one point of agreement, the 
promotional activities carried on by 

*Mr. Bridges - is 
General 


press relations coordinator for 
Telephone Co. of California 


the Associated Bell Companies and the 
General System, as well as most of the 
member companies, have paid off in 
more and better service.” 


Mr. Newman outlined the year’s rate 
case and other commission activity. 
He also mentioned the February con- 
ference of executives and symposia on 
accounting and Direct Distance Dial- 
ing. On the legislative front he cov- 
ered the association’s campaign regard- 
ing: 


Reimbursement for facility relocation 

along federal-aid highways. 
Elimination of the federal excise tax. 
Toll settlements. 


“After several years of effort on the 
part of your Association and various 
companies,’ Mr. Newman said, “the 
state highway department has adopted 
a standard public telephone sign for 
highways. The signs will be erected 
and maintained by the highway depart- 
ment. It is our understanding that the 
location of these markers will be mu- 
tually agreed on by the companies in- 


volved and the highway department. 
This is a step forward in public safety 
and convenience as 


well as an assist 


in paystation revenue.” 


Mr. Newman reported that the dial 
conversion plans of six companies were 
completed during the past 12 months, 
bringing the percentage of Independent 
dial telephones in the state to 98. This 
percentage exceeds those of all other 
states, he said. 


“I believe that mention should be 
made of the public utilities commission. 
Rate cases before the commission seem 
to have been given a more realistic ap- 
proach to rate of return permitted in 
these cases. In the recent Pacific Tele- 
phone & Telegraph Co. case, the com- 
mission found that an over-all rate of 
return of 6.75 per cent was reasonable, 
with a 7.7 per cent rate of return on 
toll business. I will not say that these 
are adequate, but at least it is an im- 
provement and I am certain that the 
public and the commission will have 
no reason to regret this more realistic 
approach to a fundamental necessity 


New officers and directors of the California Independent Telephone Association are (left to right): W. Gilman Snyder of 
Weaverville, first vice president; Neal Hasbrook of San Francisco, secretary-treasurer; J. P. Maguire of Taft, president; 
Donald H. Strahl of Gilroy, and J. Curtis Newman of Thermal, outgoing president. Not shown in this picture are Harlan W. 
Holmwood of Santa Monica, second vice president; Peter A. Nenzel of Monrovia, and Allan R. Stacey of Sunland. 
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PHOTOGRAPH, SEAGRAM OFFICES, 375 PARK AVEN 


// / MWAYS OUT OF SIGHT 
NEVER OUT OF DATE 


An Orangeburg Underfloor Duct sys- 
tem keeps a building electrically mod- 
ern for its lifetime. As electrical and 
communications equipment are added 
—or office space shifted—new outlets 
can be quickly installed with a mini- 
mum of trouble and expense. 

Because Orangeburg duct is light- 
weight, easy-to- handle ‘and easy-to-cut 
(a carpe nter’s saw does the trick), its 
installed cost is low. And once installed 
Orangeburg Underfloor Duct lasts 
indefinite ly. Non-metallic, it is not 


affected by the corrosive action of either 
cinder fill or concrete. 

In addition to installations in the 
UN, Empire State and 375 Park Ave- 
nue buildings in New York, Orange- 
burg has been used in thousands of 
large and small commercial, industrial 
and institutional buildings since 1921. 

Be sure to specify Orangeburg Un- 
derfloor Duct on your next job. Write 
Dept. T-78 for catalog 202 giving full 
facts. Orangeburg Manufacturing Co., 


Inc., 375 Park Avenue, New York, N.Y. 


ORANGEBURG 


UNDERFLOOR DUCT SYSTEMS 


JULY 19, 1958 


ORANGEBURG DUPLEX OUTLETS can be 
installed at any point along the 
duct line. Easily and quickly wired 
for telephone or high tension, 
these receptacles are available in 
your choice of colors. 





The weighty problems ef financial planning were covered by this panel, led by J. P. Maguire (third from left), of Kern 
Mutual Telephone Co., who acted as chairman. Other panelists include (from left to right): W. Gilman Snyder, The West- 
ern Telephone Co.; Homer Pendergraft, California Water & Telephone Co.; Keith E. Vine, California Water & Telephone 
Co.; Perry L. Hunsaker, California Interstate Telephone Co., and George Pappani, Gilroy Telephone Co. 


in providing good telephone service to 
the public,” Mr. Newman stated in con- 
clusion. 

Robert R. Gros, vice president of the 
Pacific Gas & Electric Co. chose as his 
topic, “The New California Bonanza.” 
According to Mr. are no 
the midst of a recession. To 
this statement he said: ‘“Ac- 
although I finally and _ reluc- 
tantly had to admit that it was indeed 


Gros, we 
longer in 
back up 
tually, 


a recession, I do not believe we are in 
its midst any longer. There is increas- 
ing evidence that the upturn is at hand. 
Housing starts and interest rates are 
indicators. And, 
of course, there are still some unfavor- 
able indicators. 
has 


sion.” 


among the favorable 


By and large, though, 


this been a crazy type of 


He continued: 


reces- 


“Crazy—how?” Well, crazy in that 
it came at a time when buying power 
was so high, for instance. In fact, con- 
sumer expenditures for non-durable 
goods and services have held up quite 
well—and the significance of this is 
that in all our major depressions there 
has been a downward spiral of both 
consumer income and consumer spend- 
ing. 

“And it has been a crazy recession 
in being, I believe, the only one marked 
by such price rigidity. This is prob- 
ably unfortunate, over-all. Savings are 
at a very high point—approximately 
enough cash savings to pay off all 
home mortgages and consumer debts 
twice over! 

“And while we cannot ignore unem- 
ployment, still some 62 million people 
are employed — and employment went 
up half a million in April. 

“In considering unemployment fig- 

ures we must ever recall] that at best 
there are over 2 million unemployables 
in America—people who are unable to 
work because of physical or other dis- 
abilities,” 
The “Financing Meth- 
ods” panel was composed 
of (left to right): Ches- 
ter A. Gibbs, Colfax 
Telephone Exchange; 
Allen D. Harper, Pacific 
Mutual Life Insurance 
Co.; Talbot Kendall, San 
Joaquin Telephone Co., 
and John L. Lilienthal, 
California Water & Tele- 
phone Co., panel chair- 
man. 


32 


We aren’t out of the woods yet nor 
do I think we are going to plunge out 
of them all of a sudden, Mr. Gros com- 
mented. “Nonetheless,” he said, “the 
cutward pathway is beginning to take 
shape as the light starts permeating 
the forest and we can begin to see our 
way out. And—if I may be a Pollyanna 
who always finds some silver lining in 
each cloud 
proved a 
good thing fo1 
industry and mine. 


this recession has generally 


boon to defensive stocks, a 
the securities of your 
Don’t get me wrong 
-I don’t advocate promoting recession 
in order to make 


your and my 


pany’s securities rise; but it is one of 


com- 


the few interesting or helpful by-prod- 
ucts of this unorthodox recession.” 

Turning attention to the future Mr. 
Gros stated: 


“In the next 10 years, or 20 years, 
and on beyond, increases in food, cloth- 
ing, shelter, consumer goods, telephones 
by all means—increases in everything 
—will obviously be called for by a mul- 
tiplying population. This is the most 
solid of all bases for genuine optimism. 

“But it doesn’t happen to be what I 
mean. I mean that beyond turning out 
lots more of the same, we will see new 
kinds of frontiers, many of them un- 
dreamed of now.... 

“T can’t tell you what new develop- 
ments will come, but be assured they 
will come. Four fifths of our present 
economy is based on products that 
didn’t exist 75 years ago. And the rate 
seems to be speeding up. I am told that 
over half of the many workers in elec- 
tronics in the Los Angeles area are 
working on items that didn’t exist just 
five years ago.” 


Talking about California, Mr. Gros 
said: “Last Aug. 9, US News 
World Report asked the question on 
‘Where Will the United 


and 


its cover, 


States Put 60 Million More People?’ 
If you looked inside, the answer seemed 
to be California! In cold 
fact, five of those 
‘more people’ will be in California. The 
11 Western States will get 18 of that 
60 million, which is the projected in- 
crease between 1975—just 18 


one word 


one out of every 


now and 
years, 

“These new Californians will be fur- 
niture buyers, bank customers, appli- 
telephone 
And to a degree that will depend on 


ance-users, certainly users. 
the broadest, most imaginative kind of 
salesmanship, they will be 


what they can be educated to buy. And 


buye rs of 


that applies to telephone services, too. 

“There are sure to be rough spots in 
this statistically glorious future, just 
as there are rough spots now. The easy 
sellers’ market 
years is certainly over. 


of the earlier postwar 
Maybe it will 
Competition for the 
consumer’s dollar is getting tougher all 
the time. 


never come back. 


“So? So we have to work harder. 
Well, that’s the genesis of the American 
system. I don’t necessarily mean we'll 
have to work harder on the production 
line. isn’t the problem. 
We’ve demonstrated we can produce 


whatever we’re called on for. 


Production 


“The way to prosperity is open, but 
it will call for clear thinking, alertness, 
and aggressive selling. The payoff will 
be big in a way to make the past look 
small.” 


Still looking ahead, Mr. Gros stated: 


“Along with inflation, war is the one 
thing that could block this era of un- 
precedented prosperity. On that score 


(Please turn to page 37) 
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FULLY COLOR-CODED 
LONGITUDINAL SHIELDING 
IMPROVED CORE BINDER 


IMPROVED PAIR BALANCE 
UNIFORM CAPACITANCE 
CROSS-TALK PERFORMANCE 
RESISTANCE UNBALANCE 
ALL PAIRS GUARANTEED 
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gives you these advantages 


to industry standards—to save you costs in construction and maintenance. 
in all sizes—to resist lightning damage and reduce noise. 


of high dielectric strength—also resists lightning damage 
and reduces noise through improved balance. 


to shtield—means less susceptibility to notse. 


eliminates expensive test splicing on most repeater circuits. 


improved—reduces subscriber complaints. 
reduced—means less noise. 


simplifies records. 





APPLICATION 


This is the high-quality plastic telephone cable for use in exchange areas. It can be installed 
aerially, supported by messenger, or underground in ducts. It is ideally suited for rural and subur- 
ban telephone plants and also for railroad communications systems. 


CONSTRUCTION 


Conductors: Solid, annealed copper in sizes No. 19, 22 and 24 Awg. 


“sc < 


Insulation: Heat-stabilized polyethylene possessing excellent electrical properties and high 
resistance to moisture. 


Color Coding: Full color coding as described on page 3 of this bulletin. All pairs are 
guaranteed. 


Cable Assembly: The insulated conductors are twisted into pairs. The pairs are stranded 
into cables or units. 


Core Covering: Non-hygroscopic core tape, longitudinally applied. 


Sheath: The Alpeth sheath is composed of aluminum tape and _high-molecular-weight 
jacket overall. 


The inner .008-inch aluminum tape ts applied longitudinally with an overlap. It is corrugated 
for flexibility on large diameter cables. The low DC resistance of this tape properly grounded 
limits the effect of induction from power lines and reduces possibility of damage to cable from 
lightning. 


The outer jacket is composed of high-molecular-weight polyethylene which is highly resistant to 
abrasion, weathering, moisture, corroston and environmental cracking. 


Shipment: Each length is wound on a separate reel, with each end sealed to prevent entrance 
of moisture. Each reel is fully protected. 


ELECTRICAL CHARACTERISTICS 


SIZE OF CONDUCTORS-AWG 
No. 19 No. 22 No. 24 


Conductor Resistance: ohms/mile, maximum ona 46 92 145 
Average Mutual Capacitance: mf/mile, nominal 0.083 0.083 0.083 
Average Mutual Capacitance: mf/mile, maximum. . 0.09 0.09 0.09 


Dielectric Strength: insulation capable of withstanding 
for 2 seconds a DC voltage— 


Conductor to conductor, volts unos ; 4500 3600 
Conductor to shield, volts aw 10,000 10,000 


CABLE ASSEMBLY 


Cables 25-pair and over are layed (Y-87) aze 
up in units or sub-units. The figures 
show the number of pairs in each unit. aey, ely 


UP TO 25 PAIR 50 PAIR 75 PAIR 





Polyethylene 
Corrugated Aluminum shield insulated pairs 


| 


Polyethylene jacket Non-hygroscopic 
core covering 


COLOR PAIR COLOR 
NO. TIP RING NO. TIP 


9 Red Brown 18. — ¥ ll 7 G —a 
e row ellow reen 

White 10 Red Slate 19 Yellow Brown CODING 

White Black Blue 20 Yellow Slate Insulation 
White 12 Black Orange Violet Blue 
White Black Green 22 Violet Orange 
14 Black Brown 23 Violet Green 
Black Slate 24 Violet Brown 
16 Yellow Blue 25 Violet Slate 


17 Yellow Orange 


z 
OCNAU AWN KEK | OC 


This table shows the color-code of a 25-pair cable. Cables with less than 25 pairs follow this 
sequence. Cables with more than 25-pairs are layed up in units. The basic unit consists of 25- 
pairs color-coded in the sequence noted here. The basic unit is further divided into smaller 
sub-units where necessary. For example: a 50-pair cable consists of two basic 25-pair units, each 
divided into two 8-pair and one 9-pair sub-units. 


BINDER BINDER BINDER BINDER BINDER BINDER 
NO. COLOR NO. COLOR : COLOR 
ta “ Sein COLOR 


Blue- White 6 Blue-Red Orange-Black CODING 
Orange- White 7 Orange-Red Green-Black 
Green-White 8 Green-Red Brown-Black Binders 
Brown- White 9 Brown-Red Slate-Black 
Slate-White 10 Slate-Red Blue-Yellow 

11 Blue-Black 


This table shows the binder colors used to distinguish each 25-pair basic unit in a multi-unit cable. 
For example: in a 50-pair cable the sub-units of the first 25-pair basic unit will each have a blue- 
white binder. The sub-units of the second 25-pair basic unit will each have an orange-white 


binder. 


<7, AS 
Sor 


100 PAIR 150 PAIR 200 PAIR 





TABULAR DATA 


Overall Net Shipping Standard Reel 
Weight Weight Length 


Ib per M ft Ib per M ft feet 




















63 80 
85 100 
90 110 
107 120 
116 130 


55 145 180 
73 255 310 
88 355 430 
97 445 530 


1.14 639 790 
1.29 819 1000 
1.54 1189 1450 
1.76 1542 1990 











These data are approximate and subject to normal manufacturing tolerances. 


NOTE: Contact nearest Anaconda Sales Office for information on No. 26 Awg 
ALPETH, and for other pair combinations. 


SPECIAL CONSTRUCTIONS 


For Alpeth constructions suitable for direct-burial applications, or for information on quad-composite 
types, please contact your nearest Anaconda Wire & Cable Company Sales Office. Anaconda also 
offers a complete line of telephone wire and cable, with paper and also plastic insulated constructions. 
PAPER-INSULATED types are: Stalpeth, paper-lead, paper-lead-jute, paper-lead-polyethylene, 
buried tape-armored, gopher protected. PLASTIC-INSULATED types are: Alpeth, direct-burial, self- 
supporting, buried distribution wire, rural-urban-suburban distribution wires, single-pair parallel dis- 


tribution wire, inside telephone cable. 


MANUFACTURING PLANTS 


Anderson 11, Indiana Great Falls, Montana Marion, Indiana 
Orange, California Watkinsville, Georgia Muskegon 82, Michigan 
Hastings-on-Hudson 6, New York Sycamore 1, Illinots 


Anaconda Wire & Cable Company + 25 Broadway, New York 4, N. Y. 





Ernest W. Watson (cen- 
ter), General Telephone 
Co. of California, talking 
as a member of the com- 
mercial panel, while John 
H. Evans (left) Evans 
Telephone Co. and 
Arthur D. Scripture, 
panel chairman, of the 
California Water & Tele- 
phone Co., look on. 


too I am optimistic. I believe that the 
world will have peace—very probably 
an uneasy peace, but at least not all- 
out World War III. Obviously if I’m 
wrong in that blunt statement, all bets 
are off. But for what cold comfort it 
affords—if I am wrong, there won’t be 
much interest in the economic outlook 
anyway. I pray that I’m correct in this 
prediction which I don’t make idly, but 
I believe on sound foundation. 

“The present Soviet rulers, although 
at heart they are cutthroats and ban- 
dits and bums, are hard-headed realists. 
I met and talked and even argued with 
several of them personally in Moscow 
three years ago. I am convinced that 
even though they might wish for our 
destruction, these tough realists see as 
well as we the disastrous consequences 
of a nuclear war. 

“IT believe they will continue to be- 
devil and bluster and stir up trouble— 
right up to the point, but short, of risk- 
ing an all-out war. And parenthetically 
I must emphasize that we can’t for a 
moment relax, for the Russian tyrants 
surely will continue to try for all they 
can get, short of all-out war, and they 
will be deterred only by our continued 
strength. 

“So, if we can weather the world’s 
storms and somehow hang on to even 
the fragile peace we have hold of to- 
day, and if we can tame the wildly 
running horses of inflation, then we are 
indeed on the threshold of the greatest 
boom the world shall ever have experi- 
enced. If these two big ifs can be 
conquered—and they are big and they 
are iffy—America will lead that boom 
and California shall indeed have a new 
bonanza which will make the past look 
puny by comparison.” 


“To meet the challenges that come 
along with this growth will take vision 
and faith and rush and hard work,” 
Gros said. “After all, that’s the stuff 
which built the West. That’s the spirit 
of our California. It is our strength to- 
day and our promise for tomorrow.” 


The day’s featured 
four panel discussion groups dealing 
with commercial, financial planning, 
working with people and financing 
methods problems. 


second session 


Heading the commercial panel, 
Arthur D. Scripture, of the California 
Water and Telephone Co., was assisted 
by John H. Evans, Evans Telephone 
Co., and Ernest W. Watson, General 
Telephone Co. of California. 


JULY 19, 1958 


J. P. Maguire, Kern Mutual Telephone 
Co., acting as chairman for the financial 
planning panel, was assisted by F. Page 
Ellis, Roseville Telephone Co.; Perry 
L. Hunsaker, California Interstate 
Telephone Co.; George Pappani, Gilroy 
Telephone Co.; Homer Pendergraft, 
California Water & Telephone Co.; 
W. Gilman Snyder, The Western Tele- 
phone Co. and Keith E. Vine, Califor- 
nia Water & Telephone Co. 


Spearheading the “Working With 
People” panel held during the after- 
noon, Owen G. Jarboe, General Tele- 
phone Co. of California, presided as 
chairman and was aided by Douglas 
Conrod, also of General, who acted as 
moderator. Other panel members in- 
cluded H. G. Bourne, British Colum- 
bia Telephone Co.; James M. Kirby, 
California-Oregon Telephone Co.; 
Emma Pearson, The Pacific Telephone 
& Telegraph Co.; Doris Porter, South- 
ern Nevada Telephone Co., and James 
W. Walker Jr., General Telephone Co. 
of California. (See story on this panel, 
by Mayme Workman, at end of this re- 
port.) 


A panel discussion of financing meth- 
ods, was headed by John L. Lilien- 
thal, California Water & Telephone 
Co., who acted as chairman. Other 
participants included Chester A. Gibbs, 
Colfax Telephone Exchange; Talbot 
Kendall, San Joaquin Telephone Co., 
and Allen D. Harper, Pacific Mutual 
Life Insurance Co. 


Hugh H. Barnhart of Rochester, 
Ind., vice president of the United 
States Independent Telephone Associa- 
tion, addressed the assemblage with an 
interesting talk entitled, “USITA 
Takes A Forward Look.” 


Pointing out the accomplishments of 
the USITA during the past 12 years, 
Mr. Barnhart stated: “With the growth 
of the telephone business since the war, 
the problems of the association have 
multiplied, and, of course, the oppor- 
tunities for service have increased. And 
it must be remembered, too, that the 
Washington office staff is bolstered and 
bulwarked by the capable and con- 
scientious members of our various com- 


mittees, who contribute their ideas, ex- 
perience and efforts to the interest and 
welfare of every independent telephone 
company.” 


Mr. Barnhart reviewed briefly the 
USITA’s efforts before the FCC to pro- 
tect the industry’s interests in the allo- 
cation of radio frequencies; also the 
continuing campaign to secure repeal 
of the federal excise tax on telephone 
service. Mr. Barnhart also called at- 
tention to the USITA bulletin, Toll 
Compensation News, which is sent to 
all state association secretaries in an 
effort to maintain closer liaison between 
them and the national association. 


It has been agreed between USITA 
and the University of Kansas, Mr. 
Barnhart said, that the university will 
regularly each year, commencing in 
1958, conduct a four-week program ex- 
clusively for men engaged in the In- 
dependent segment of the telephone 
industry who already have major exec- 
utive responsibility, or who are in train- 
ing for more important management 
positions. It is planned to hold these 
management seminars each year be- 
tween July 14 and Aug. 23. 


On the subject of Bell acquisitions 
of Independent telephone property, Mr. 
Barnhart said: 


“The general subject of acquisitions 
is realistically reviewed by Francis X. 
Welch in his booklet “Sixty Years Of 
the Independent Telephone Movement,” 
in which he outlines the stipulations 
made in the Hall Memorandum. 


“This 1922 Memorandum by E. kK. 
Hall, then vice president of the Ameri- 
can Telephone & Telegraph Co., was 
followed by his appearance at USITA’s 
National Convention in Chicago, at 
which time Mr. Hall said: ‘I say with- 
out any question or equivocation or 
hesitation that in our (Belk) judgment, 
it is to the interest of the two groups, 
it is in the interests of the industry, 
and in the interest of the public that 
there should continue to be two strong 
powerful groups in the industry.’ 


“Mr. Welch reminds us: ‘It was not 
only a declaration of a “live and let 
live” attitude, but a virtual admission 
that the continued assistance of a 
strong and prosperous Independent in- 


(Please turn to page 62) 
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TELEPHONY’S Traffie Kngineering Handbook 


By Gilbert R. Brackett 


Section 20 (Continued) 


Managing Your Office—Dial 

How much customer dial instruction will be necessary 
will vary quite widely between cities and areas. Some 
of the factors that have a bearing on these variations 
are the complications between flat rate and message 
rate service; the percentage of customer dialing ir- 
regularities; dial complications found in large cities 
as compared with small cities and single office operation; 
the introduction of Direct Distance Dialing (DDD), and 
such other factors that may be peculiar to local con- 
ditions. Therefore, the dial administrator should be 
capable of recognizing: 


(1) Accurate dialing reduces switch wear, and oper- 
ating costs by reducing assistance and intercepting 
traffic. It also reduces billing adjustments. 

(2) Increasing use of DDD in many areas and the 
unfamiliar and infrequently used office names pose a 
problem. Everything possible should be done to promote 
careful and accurate dialing habits. 


Section 21 


Managing Your Office—Manual 

Because of the many variations in the details of 
switchboard apparatus and circuits, each office presents 
a multitude of problems in maintaining satisfactory ac- 
curacy, speed of service and loads. The person in charge 
of the office must be an active participant in the pro- 
vision and arrangement of facilities to meet present and 
future requirements if the service is to receive success- 
ful administration. His knowledge of traffic and operat- 
ing conditions places him in the best position to suggest 
changes or rearrangements which will result in im- 
proved service, and reduction in equipment and operat- 
ing costs. 


Such an important responsibility calls for a check of 
the adequacy and arrangement of installed and scheduled 
facilities, with the estimates of future traffic and the 
number of operators that will be needed in the busy 
hour during the month of maximum traffic. Any recom- 
mendations for additional equipment, or rearrangement 
of facilities, should always be forwarded with complete 
supporting data. 


While traffic engineering procedures are well estab- 
lished for providing equipment to care for present needs 
and expected growth, the economical operation of the 
office to bring about satisfactory results is so dependent 
on having adequate and properly arranged facilities 
that this becomes a matter of utmost importance in 
traffic supervision. Therefore, it is essential that the 
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man in charge of the office coordinate with the traffic 
engineer to the fullest extent. 

The office administrator must keep well informed on 
current and future trends in traffic volume if he is to 
propertly direct the distribution of lines on the switch- 
board and any rearrangement of equipment. Routine 
estimates of traffic usually provide data that shows traffic 
trends for short periods; but for a long-range trend, it 
would be helpful to keep in touch with the commercial 
estimates of station growth, proposed cable rearrange- 
ments bringing lines into or out of the office, and con- 
templated addition or loss of large PBX customers. 

There are other factors which will affect the amount 
and arrangement of equipment in the central office. 
These include: Proposed changes in operating methods 
or improvements in switchboard circuits, which reduce 
the work load per call; changes in force conditions, such 
as an increased number of new personnel who will affect 
the load carrying capacity of the operating forces; and 
changes in proportion of various classes of service, 
occuring gradually or abruptly as a result of cut-overs, 
conversions or outside plant rearrangements. 

Sharp increases or decreases in traffic distribution or 
volume stem from seasonable conditions, holidays, con- 
ventions and public affairs. In some cases, there may 
be more than one factor that influences traffic volume, 
such as an up-trend of business in a locality, which calls 
for more stations, greater proportion of business and 
PBX stations, and a higher calling rate applying to all 
classes of service while force experience is reduced by 
more force losses and the addition of new operators to 
handle the increased traffic volume. Insofar as possible, 
such occurrences should be anticipated and advanced 
adjustments made to meet the conditions. 

Employes responsible for assigning lines to positions 
should be thoroughly indoctrinated on the arrangement 
of the switchboards, the position equipment and answer- 
ing jack and multiple layout. The assignment of traffic 
should be so maintained that there will be a minimum 
number of vacant positions throughout the year. 

The uniform distribution of traffic can be kept at an 
even level only by constant supervision. Indications of 
uneven traffic distribution will show up in comparison of 
position peg count figures. Operators should be encour- 
aged to report cases of heavy traffic in certain panels, 
disclosed by a frequent recurrence of five or more plugs 
in the answering jacks of any panel. Plug count studies 
should be made as often as necessary. Speed-of-answer 
data help in indicating slow-answer conditions which 
could be due to overloaded or unbalanced switchboard 
positions. 


(Section 21 will be continued next week) 
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SUTTLE — Suppliers 


SHIPPED FROM 6 

VANTAGE POINTS 

Manufactured by AMERICAN CROSS- 
ARM to meet full NELA and REA 
specifications, all arms are clear grade 
and available in Douglas fir, yellow 
pine and cypress. Regular telephone 
pony-size arms are stocked in 4, 6, 8 
and 10-pin sizes, as well as a special 
10-pin arm with wide spacing in the 
center. SUTTLE also stocks the “REA 
type” dead-end arm drilled for 10 
insulated fork brackets. Call Law- 
renceville, Ill. 782 for prompt delivery. 


MAXIMUM PROTECTION 
AGAINST ALL WEATHER 
For maximum protection against mois- 
ture and weather, specify ANSONIA 
Ankoseal Type 775-P Aerial and Duct 
Cable. Its conductors are individually 
insulated with polyethylene, fully col- 
or-coded and paired with systemat- 
ically varying lays to eliminate cross- 
talk. ANSONIA Ankoseal cable is 
shielded with aluminum tape and pro- 
tected by a tough, high molecular 
weight polyethylene jacket. Available 
from SUTTLE stock in 24, 22 and 19 
gauge, 11 through 404 pair. 


CHARCO GAUNTLET 
GLOVE PROTECTORS 
Manufactured by CHARLESTON 
RUBBER CO. of soft, durable leather, 
these gloves are carefully tailored to 
fit “FLEX-SAF” gloves without crimp- 
ing the rubber. This precision fit im- 
proves flexibility and lessens hand 
fatigue. CHARCO glove protectors 
have an adjustable strap on back to 
insure correct fit. When ordering these 
protectors from SUTTLE, specify size 
of rubber gloves on which protectors 
will be worn. Prompt inspection serv- 
ice is available through CHARCO. 


WIRE REELS DESIGNED 
FOR TELEPHONE USE 
SUTTLE’s complete line of reels, in- 
cluding the SUTTLE PR Reel (PR 
5197) shown above, are designed pri- 
marily for use with telephone wire up 
to 12 BWG, and other coils up to % 
ton. Light, yet strong and rigid, these 
reels are built for long service. Pivot, 
hub and finger holder parts are made 
of heavy malleable iron. Rings and 
arms are of steel tubing. 47 models 
to choose from, one for every Inde- 
pendent Telephone Company use. Send 
for SUTTLE’s Wire & Cable Reel 
catalog today. 


of Equipment to Telephone Men — Since 1910 


STEEL WALL UNIT 
HOLDS 4 DIRECTORIES 


Just one of the many stainless steel- 
backed directory-catalog holders made 
by ART STEEL CO. STEELMASTER 
is this W-4 “Wallster.” Designed for 
easy wall mounting, this standard unit 
holds four or more directories, with 
your choice of two sizes of binders. 
For smaller directories, too. This com- 
plete line of directory holders includes 
floor cabinet types in four colors. Write 
to SUTTLE for catalog listing com- 
plete line and prices. 


DITCH WITCH FOR 
UNDERGROUND BURIAL 


The most versatile light trenching ma- 
chine for the Telephone Industry is 
the Model M-2 DITCH WITCH, manu- 
factured by THE CHARLES MA. 
CHINE WORKS. Completely mobile 
with three digging and mobile speeds 
plus reverse. Ideal for laying under- 
ground burial cable in a straight or 
curved trench 3 inches wide by 36 
inches deep. Optional equipment in- 
cludes highway trailer, shown at top 
right. For literature, write to SUTTLE. 


Manufacturers, suppliers, and printers to Telephone Men 


For further information, specifications or 
quotations on these telephone supplies— 
write, wire or telephone— 


SUTTLE EQUIPMENT CORPORATION 


401 North 15th St., Lawrenceville, Illinois 135 S. La Salle St., Chicago 3, Illinois 
Phone: Lawrenceville 782 Phone: DEarborn 2-3108 


Dg 
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AUTOMATIC’S NEW TYPE 


can be mounted on any 


Today's modern homemaker appreciates the con- Teenagers, too, like the Type 83. They can be com- 
venience of a kitchen phone. She particularly fortable when talking because it mounts in such handy 
likes the phone that doesn’t get in her way. places. And, daughter gets her choice of 10 colors. 


OUR SUBSCRIBERS will go for Type 83 extensions in 
Y: big way! This new compact telephone can be 
mounted on any vertical surface—wall, column, side 
of desk, etc. Requires only 7” x 314" of space. Saves 
valuable working space on desk and table tops. 

The Type 83 Compact Telephone uses the same 
circuit and basic components as Types 80 and 90, but 
without ringer. As an extension telephone, it requires 
only two wires to its associated mainline instrument. 
It can also be used with a ringer box. 





83 compact telephone... 


vertical surface! 


In the workshop, dad has his Type 83 mounted right ; 
on the workbench. He never has to run upstairs to make Type 83 Telephone in 
or answer a call—the phone is right at his fingertips. Sunlight Yellow 


Type 83 Telephones give your subscribers famous 
Type 80 transmission. And, you don’t have to worry 
about stocking special parts—this phone uses standard 
components! There’s a choice of 10 beautiful colors, TA 
too: Gardenia White, Camellia Pink, Forget-Me-Not 
Blue, Sand Beige, Garnet Red, Jade Green, Classic 


Ivory, Dawn Grey, Sunlight Yellow and Turquoise. AUTOMATIC FLECTRIC 
For prices and ordering information, write: Automatic 
Electric Sales Corporation, Northlake, Illinois. Or call, subsidiary of GENERAL TELEPHONE 

Fillmore 5-7111. 





REA Authorizes Additional 
Telephone Loan 


HE Rural Electrification Adminis- 
tration has authorized the follow- 
ing telephone loan allocations. 

C. T. & N. Telephone Co., Casey, IIL; 
$258,000; June 24. 

These funds will be used to furnish 
service to 124 rural families in the bor- 
rower’s service area who were not in- 
cluded in a previous loan. Provision is 
made for improvement and expansion 
of the toll center operated by the bor- 
rower at Casey. 

With its two REA loans, the C. T. 
& N. company will be able to furnish 
new and improved service to 4,740 sub- 
scribers. The loans amount to 
$1,578,000. The six exchanges of the 
system are now providing dial service 
to approximately 4,450 subscribers. 


two 


O. A. Logue is president of the C. T. 
& N. Telephone Co. and Russell Logue 
is Manager. 

° 


Farmers Mutual Telephone Co., Bon- 
durant, Ia.; $207,000; June 24. 

These funds will enable the new bor- 
rower to improve service for its 429 
existing subscribers and to furnish in- 
itial service to 31 farm families. New 
facilities planned by the borrower in- 
clude an automatic central office in Bon- 
durant. The company will continue to 
use its present commercial office build- 
ing in Bondurant. 

Leonard Pope is president of the 
Farmers Mutual Telephone Co. 


Southwest Oklahoma Telephone Co., 
Duke; $313,000; June 24. 

These funds will enable the company 
to provide improved service for 428 
rural subscribers and to furnish initial 
service to 30 farm families. The fam- 
ilies who will get improved service are 
receiving magneto service from the 
Martha Telephone Co., and the Mc- 
Allister Telephone Co. of Reed which 
has exchanges at Jester, Reed, and 
Vinson. Southwest proposes to acquire, 
expand, and integrate these facilities. 

New automatic central offices are 
scheduled for construction at Martha, 
Reed and Vinson. The Jester commu- 
nity will be merged with the Reed ex- 
change. REA loans to this borrower, 
which total $578,000, will provide 1,021 
rural families with new or improved 
service. Duke, one of five proposed ex- 
changes, is in operation furnishing dial 
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Alloeations 


service to approximately 270 families. 
W. T. Green is president and man- 
ager of the Southwest Oklahoma Tele- 
phone Co. 
« 


Rosebud (Tex.) 
$110,000; June 24. 


As a for this new and im- 
proved service, the borrower has re- 
cently acquired the Rogers Telephone 
Co., now battery 
These facili- 
ties will be rehabilitated and integrated. 
Provision is made in the loan to re- 
imburse the borrower for this interim 
acquisition. 


Telephone Co.; 


, 


nucleus 


furnishing common 
service to 319 subscribers. 


The Rosebud company plans to con- 
struct a new automatic central office in 
Rogers. New construction and improve- 
ments will enable the borrower to im- 
prove service for the 319 existing sub- 
scribers and to furnish initial 
to 77 rural families in the area. 


service 


The two REA loans to this borrower, 
totaling $461,000, will make possible 
modern telephone service to 1,476 rural 
subscribers. Of the three proposed ex- 
changes, Rosebud and 
furnishing dial service to approxi- 
mately 700 subscribers. 


Burlington are 
Fred J. Rector is both president and 


manager of the Rosebud Telephone Co. 


Dorado 
Gard- 


Western Dial, Inc., El 
Springs, Mo.; mailing address: 
ner, Kan.; $1,219,000; June 25. 

This borrower proposes to use 
these funds to improve service for 
1,756 rural subscribers and to furnish 
initial service to 539 subscribers. The 
subscribers who will get improved serv- 


new 


ice are receiving common battery and 
magneto from the following 
telephone facilities which Western Dial 
plans to acquire: the El Dorado 
Springs Telephone Co. and the Har- 
wood, Rockville, and Schell City ex- 
changes now operated by the United 
Telephone Co. of Missouri. 

At present the borrower plans to ac- 
quire and remodel a building in El 
Dorado Springs for automatic and 
office use. Garage and 
warehouse facilities will be attached to 
this building. 


service 


commercial 


Western Dial also plans to acquire 
lots and construct office buildings at 
Harwood, Schell City, and Rockville. 


Garage and storage building facilities 
would be erected at Schell City. 
Gault is both president 
manager of Western Dial, Inc. 


Ross and 


Golden Belt Telephone Association, 
LaCrosse, Kan.; $201,000; June 27. 

The plans to use these 
funds to improve service for 263 rural 
subscribers and to furnish initial serv- 
ice to 65 farm families. The existing 
subscribers are now receiving magneto 
service from the Bazine Telephone Ex- 
change operated by the Western Light 
& Telephone Co. of Kansas City. The 
borrower plans to acquire, rehabilitate, 
and integrate the Bazine telephone 
properties. 


borrower 


New construction planned includes an 
automatic central office at Bazine. REA 
loans to this borrower total $716,000 
which will enable it to provide new 
and improved 1,177 rural 
subscribers. The system will consist of 
six exchanges when complete. About 
760 rural families are receiving 
dial service from these exchanges. 


service to 


now 


William F. Schroter is president and 
David J. McKay is manager of the 
Golden Belt Telephone Association. 


Moapa Valley Telephone Co., Over- 
ton, Nev.; $135,000; June 27. 


These funds will be used by the new 
borrower to improve for its 
254 existing subscribers and to furnish 
initial for 77 rural families. 
The Moapa Valley company is pres- 
ently furnishing dial service through 
central offices at Logandale and Over- 
ton. 

The borrower plans to the 
whole system from the Overton ex- 
change. It will retain the existing auto- 
matic switchboard and install addi- 
tional facilities to handle the expanded 
system. The Logandale building will 
be used for warehouse purposes and 
commercial office facilities will remain 
in the home of the president of the com- 
pany. 


service 


service 


serve 


W. Mack Lyon is both president and 
manager of the Moapa Valley Tele- 
phone Co. 

e 


Central California Telephone Co., 
Taft; $4,125,000; June 30. 

With these funds, the new borrower 
plans to provide improved service for 
5,676 subscribers, and to furnish initial 
service for 2,226 subscriber Of the 
existing subscribers, 5,598 are being 
served by the borrower and 78 by the 
White River Telephone Co. The Central 


(Please turn to page 55) 
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LULL ALS 


FOR TELEPHONE LINES. . 


. bare or insulated 


FOR RURAL DISTRIBUTION LINES... guy strand or messenger 


Copperply wire introduces a unique combination of 
advantages and economies. For example: better 
balancing of circuits, suitability for future carrier 
circuits without additional line work, extended 
service life, improved long span installation, and 
sizeable economies both in insulating the wire and 
in line construction. 


These gains stem largely from precise concen- 
tricity, linear uniformity, and a non-porous rust 
proof copper coating permanently united with a 


NATIONAL 


DIVISIONS: NATIONAL - STANDARD, Niles, Mich.; fire wire. stainiess. music spring and plated wires + WORCESTER WIRE WORKS, Worcester, Mass.; music spring. stainiess and plated wires, high and low carbon specialties 


NS, 
«= 


high tensile, precision-drawn steel core, as well as 
availability in continuous non-welded lengths up 
to 1,000 pounds. 


Copperply is now available in High Strength and 
Extra High Strength grades, with either 30% or 
40% conductivity, and in all standard sizes from 
No. 3 to No. 14 AWG. 


Bulletin 202 gives additional data. Write National- 
Standard, Niles, Michigan. 


| STANDARD 


WAGNER LITHO MACHINERY, Secaucus, N. J.; meta/ decorating equipment + ATHENIA STEEL, Clifton, N. J.; fat, high carbon spring steels + REYNOLDS WIRE, Dixon, tl.; incusiria! wire cloth 





Uphold Injunction Granted 
Against Fla. Commission 

The motion of the Florida Railroad 
& Public 
solve the temporary injunction granted 
to the Southeastern Telephone Co., 
Tallahassee, by Circuit Judge Hugh M. 
Taylor was denied by Judge Taylor on 
June 27 (TELEPHONY, June 14, p. 41). 


The judge had granted the tempo- 
rary injunction on May 30 to enable the 
Southeastern company to collect the 
temporary rates which the commission 
had rescinded on May 29 after granting 
these rates May 9 under bond. 


Utilities Commission to dis- 


The commission, in 
the injunction be 
that: 


requesting that 
dismissed, stated 


(1) The injunction attacked the va- 
lidity of the order rescinding the rate 
increase, 

(2) The commission’s action cannot 
be reviewed except by certiorari. 

(Webster defines certiorari as “a 
writ issuing out of chancery or a su- 
perior court to call up the records of 
an inferior court or a body acting in a 
quasi-judicial capacity ... in order that 
the party may have more sure and 
speedy justice or that errors and ir- 
regularities may be corrected. It is 
obtained upon complaint of a party that 
he has not received justice or cannot 
have an impartial trial in the inferior 
court.”’) 

(3) The Southeastern company’s 
complaint is not a petition for certio- 
rari. 

(4) If it was a petition for certio- 
rari, only the supreme court can issue 
certiorari to the commission. 

The company asserted that the relief 
if sought is the vindication of its right 
under the due process clauses of the 
state and federal constitutions to rates 
which will give it a reasonable return. 
Delays incident to a separation study 
and full hearing, the company claimed, 
would cause “irreparable injury and 
loss which cannot be compensated by 
the rates to be fixed at the conclusion 
of the final hearing upon its applica- 
tion.” 

Judge Taylor declared that since 
other state agencies are under the jur- 
isdiction of the circuit court, that the 
Florida Railroad & Public Utilities 
Commission is also under this jurisdic- 
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“Courts and Commissions 


tion. The court then said that it was 
unnecessary for it to answer the ques- 
tions (listed above by number) raised 
by the commission. 

The court went on to say that the 
commission had failed to set a definite 
date on the rate hearing, although a 
July 22 date was set for a service hear- 
ing. Therefore, it said since it is 
within the power of the court “to avoid 
a multiplicity of suits and to enjoin the 
enforcement of confiscatory rates, and 
to review the effect upon property 
rights of legislative acts which it is 
claimed deprive parties of their prop- 
erty without due process of law.” ... 
the court can issue an injunction 
against any order fixing rates which 
the court finds to be confiscatory or un- 
reasonable. 

The court found that the Southeastern 
company had complied with the provi- 
sions of the commission’s initial order 
of May 9 by posting the required bond 
and adjusting certain base rate bound- 
aries. The company had also collected 
bills under this order. Therefore, the 
court said, notice of a hearing was re- 
quired if this initial order 
rescinded. 


was to be 


The Commission’s May 29 order was 
entered without notice to the company 
or a hearing. Therefore, the court de- 
clared “ ... the order of May 29... 
is void because it was entered without 
jurisdiction.” The court then deter- 
mined that the original May 9 order is 
still in effect. 

Therefore, the injunction granted to 
the Southeastern company was ordered 
continued “. . . without prejudice to the 
power of the commission to proceed to 
set and conduct a hearing for the fixing 
of temporary reasonable rates 
pending the final consideration of its 
(the company’s) application for an 
increase in rates.” When the tempo- 
rary rates are fixed, afer a hearing, 
this injunction is to be dissolved, the 
court said. 


Ask Raise in West Virginia 
The West Virginia Public Service 
Commission on June 22 was scheduled 
to hear a petition of the Citizens Tele- 
phone Co. for an increase in rates for 
its exchanges at Grantsville and Ar- 


noldsburg. The company estimated the 
increase, which would affect 541 cus- 
tomers, would bring in an additional 
$11,426 annually. The application said 
the amount is needed to meet operating 
expenses. 


N. J. Bell Foreign Exchange 
Rates Made Permanent 

The New Jersey Public Utility Com- 
mission on June 19 made permanent 
a temporary schedule of foreign ex- 
change service rates for subscribers of 
the New Jersey Bell Telephone Co. 
(TELEPHONY, Mar. 22, p. 43). 

Although prior to Jan. 1, there was 
no flat monthly charge for foreign ex- 
change service, the company had re- 
quested a $7.50 rate; however, a $1.90 
charge was established by the commis- 
sion. 

Also, the mileage charge per quarter- 
mile on one-party service was raised 
from $1.00 to $1.25, for two-party serv- 
ice it was raised from 60 cents to 75 
cents and for four-party service, it was 
increased to 50 cents. 


OK Two Sales, Rate 
Raise In Nebraska 

The Nebraska Railway Commission 
as June 20 approved the sale of the 
telephone exchange at Merriman to 
Leonard and Inez Bassett of Tryon. 
The Merriman Telephone Co., a sole 
proprietorship, was formerly owned 
and operated by Clay and Pearl Mc- 
Namee, 

a 


Also on June 20, the commission 
authorized the Rodeo Telephone Mem- 
bership Corp., Burwell, to purchase the 
property of the Ericson Telephone Ex- 
change. 

The issuance of securities also was 
authorized as was the negotiation of 
an REA loan of $101,000 to be used 
for rebuilding and extending the Eric- 
son exchange and converting it to auto- 
matic operation. The company will 
issue membership certificates in the 
amount of $10 each. Non-members will 
be required to make deposits of $15 
which will be refunded when service 
is terminated. 


The following rates were established 
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MINUTES 


That’s all it takes 


one man to install 


a down guy with 
STRANDVISE™ 


Pulling tools are 
never in your way. 
Strandvise lets you place 


the complete guy, by hand, 
before tensioning. 


we. 


STRANDVISE is made for strand sizes 3/16”, 
1/4”, 5/16”, 3/8” and 7/16”, Samples for trial will 
be supplied without cost on request. 


to a8 
: The Stranavise Story 
ICOMPANY e FRANKLIN PARK, ILL. ee 


You'll see how it’s made 


' 
% : ae 
\ \ how it’s tested, how it’s used. 





for Ericson effective with the conver- 
sion to automatic operation: 


One-party business 
Two-party business 
Multi-party business 
One-party residence 
Two-party residence 
Four-party residence 
Multi-party residence 


Mileage charges on one-party lines 
are 70 cents per quarter mile or frac- 
tion thereof, 40 for 
service, for 


cents 
cents 


two-party 
and 25 four-party 


service. 


Extended area service between Eric- 
son and the Bartlett exchange of the 
Northeast Nebraska Telephone Co. will 
be discontinued with the conversion of 
either exchange to automatic operation. 


The Ericson exchange now operates 
41 company-owned stations and serves 
70 switching subscribers. 


Two New Companies Ask To 
Buy Six Exchanges in Mo. 
Western Dial, Inc., El Dorado 
Springs, and Southwest Dial Inc., Kan- 
sas City, both projects of W. E. Gault 
& Associates, on July 7 asked the Mis- 
souri Public for 


Service Commission 


permission to buy six exchanges. 


Western Dial seeks to buy the El 
Dorado Springs exchange from the 
El] Dorado Springs Telephone Co., and 
the Harwood, Rockville, and Schell City 
exchanges of the United Telephone Co. 
of Missouri, Kansas City. 


Southwestern Dial asked to purchase 
the Avilla exchange of the Avilla Tele- 
phone Co. and the Sarcoxie exchange 
of the United Telephone Co. of Mo. 


AT&T Asks FCC to Withdraw 
Private Line Rate Cut 

American Telephone & Telegraph Co. 
has asked the Federal Communications 
Commission (FCC) to withdraw its or- 
der for the company to cut private line 
telephone rates by $5,700,000 a year, or 
15 per cent, it was reported on July 8. 


Unless the commission withdraws the 
order, AT&T said it wants to file higher 
rates for its teletypewriter service. 
While it did not specify the teletype- 
writer increases in its request to the 
FCC, AT&T recently informally pro- 
posed an average 35 per cent boost in 
these rates, or 16 million dollars an- 
nually. 


Western Union Telegraph Co. at the 
same time proposed an increase aver- 
aging 41.3 per cent or $13,425,000 be- 
fore taxes, annually, on its similar serv- 
ice. An informal conference with the 
commission staff on these proposals was 


set for July 15. 
AT&T asked the commission at least 
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1958 Convention Calendar 


Association 
Alaska 
Michigan 
Arkansas 
Rocky Mountain 
West Virginia 
North Carolina 
USITA Annual 

convention 
Virginia 
Oklahoma 
South Carolina 
Alabama- 

Mississippi* 
Georgia 
Florida 


Date 
July 28, 29, 30 
Sept. 9, 10 and 11 
Sept. 15 and 16 
Sept. 17, 18 and 19 
Sept. 24 and 25 
Oct. 6 and 7 


Oct. 13, 14 and 15 
Oct. 30 and 31 
Nov. 5 and 6 
Nov. 5 and 6 


Nov. 10 and 11 
Nov. 12 and 13 
Dec. 4 and 5 


*Joint Convention 


to postpone the Aug. 25 effective date 
of the private line rate cut until it can 
file and put into effect its higher tele- 
typewriter rates. 

James E. Dingman, director of op- 
erations of the Long Lines Department, 
of AT&T said: “The cost studies put 
in evidence during the current FCC in- 
vestigation of Bell Telephone Co. and 
Western Union private line services 
show that our telephone and ‘teletype- 
writer services combined earned only 
6.4 per cent on investment in 1955. The 
commission’s order would cut current 
earnings to less than 4.5 per cent, which 
is confiscatory. 

“Teletypewriter services, considered 
alone, are earning only about 1.5 per 
cent and it would be clearly inequitable 
to reduce rates on the telephone portion 
of the teletypewriter 
rates are increased at the same time,” 
Mr. Dingman said. 


service unless 


Temporary Rate Increase 
Granted Fla. Company 

The Florida Railroad & Public Utili- 
ties Commission on July 8 granted a 
temporary rate increase to the North 
Florida Telephone Co., Live Oak, for 
its Callahan and Hilliard exchanges 
(TELEPHONY, May 3, p. 34). The com- 
pany required to post a $5,000 
bond for each exchange to cover any 
refunds which might be necessary if the 
permanent rates are different from the 
temporary rates authorized. 


was 


Permanent rates will be set after a 
base rate area expansion and rural line 
construction program beginning on or 
about Apr. 1, 1959, is completed. 

The temporary rates approved are 
identical with those already in effect 
under bond at the company’s Alachua, 
Crescent City, Hastings, High Springs 


City 
Juneau 
Grand Rapids 
Hot Springs 
Salt Lake City 
Davis 


Hotel 
Baranof 
Pantlind 
Arlington 
Utah 
Blackwater Lodge 


Pinehurst Carolina 


Chicago 
Roanoke 
Oklahoma City 
Clemson 


Conrad Hilton 
Roanoke 
Huckins 
Clemson House 


Birmingham, Ala. Thomas Jefferson 
Savannah General Oglethorpe 
St. Petersburg Soreno 


and Jasper automatic exchanges. The 
Hilliard and Callahan exchanges also 
will be converted to automatic 
tion. 


opera- 


The commission said it did not con- 
sider that “the present record is suffi- 
cient for a final order. ... (It felt that) 
no final can be entered in this 
case until the utility has had at least 
12 months experience after the comple- 
tion of the .. . construction program.” 
It continued: 


order 


“In view of the fact that the utility 
and the public are both vitally inter- 
ested in adequate telephone facilities 
and service in the territory here in- 
volved, the burden of preserving the 
financial stability of the petitioner dur- 
ing the period necessary for adjusting 
its rates and charges should be borne 
by such parties.” 


The 
between 
follows: 


temporary rates including EAS 


the two exchanges are as 


One-party business 

Two-party business 

Eight-party rural business....... 7.00 
One-party residence 

Two-party residence 

Four-party residence 

Eight-party rural residence 


Two Arkansas Companies 
Get Bond, Note OKs 

The Arkansas Public Service Com- 
mission on July 5 authorized the South- 
western States Telephone Co., Brown- 


Tex., to sell 2 million dollars 
worth of first mortgage bonds at 442 
per cent interest, due in 1986 (TELEPH- 


ONY, June 14, p. 54). 


wood, 


The company said it would use the 
money to pay for past improvements 
and for 1958 construction. Southwest- 


(Please turn to page 50) 
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Recticharger DC Output Voltage 
(% of normal floating voltage) 


siege Hawrd for tfow—— 
BUT NOT FOR YOUR BATTERIES 


Midnight to 6 A.M.—hours that may be stealing 
years from the life of your batteries. During these 
low-load periods, the output of your battery charg- 
ers may crawl up, overcharging batteries, causing 
gassing, sharply reducing battery life. 


Not so—definitely not —with new, vastly improved 
Raytheon Recticharger® battery chargers. These 


——— CRITICAL LOW-LOAD AREA 





aa 


+ T Jio1 


+ ee 


i “9 








50 100 
Recticharger Output Current (% of full load current) 


VOLTAGE CURVE IS FLAT from no load to full load with the Recti- 


charger. 


Note automatic current limiting for overload protection. 


battery chargers provide constant voltage within 
+1% from full load right down to no load. They 
hold the mark even with input voltage variations 
of +10%. Result—far less battery maintenance; far 
greater battery life. 


New Rectichargers have a host of other advantages; 
find out more about them by writing Dept. 6120. 


NEW 48 VOLT RECTICHARGERS 
e No audible hum 


e Automatic compensation for 
rectifier aging 


« No moving parts or vacuum tubes 


e Models for 3 to 400 amperes 


RAYTHEON MANUFACTURING COMPANY 


Commercial Equipment Division, Waltham 54, Mass. 
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Excellence in Electronics 





It pays to “sound your Z” when you buy motor oil, be- 
cause that makes the big difference between Pennzoil 
with Z-7 and other premium oils. Refined from 100% 
Pennsylvania crude, Pennzoil is blended with exclusive, 
permanently active Z-7, that keeps your engine clean 
and powerful for keeps. Next time, ask for Pennzoil 
with Z-7, The Tough-Film® motor oil, by name 


IN EVERY STATE, AT DEALERS WHO Care FOR YOUR CAR 
AND IN CANADA AT Bn) DEALERS 


Sound your Z ... insist on Pennzoil 


MEMBER PENN. GRADE CRUDE OIL ASSN 
PERMIT NO. 2, OIL CITY, PA 








* In advertising 


You see the 


Yellow Pages emblem 


all around the country... 


The Yellow Pages ‘‘open book’”’ is fast becoming one of the country’s 
most familiar emblems. You see it more and more, everywhere. 
It’s telling millions of people where to find the retail and industrial outlets 


for the products and services they want—right in the handy Yellow Pages. 


The reason the emblem is becoming so well known is the promotion it’s getting 
from national and local advertisers, and telephone companies across the 
country. Stimulating greater use of the Yellow Pages is good business for 


Yellow Pages advertisers, and for all of America’s telephone companies. 


BELL TELEPHONE SYSTEM 





— as 


oh “Los LA | 
CROSS CLEANERS | 
KELLOGG «t FOUNTAIN (Dho.MU. 2-4597 


*” On store windows | * On trucks 
ae SEF HAPPY YELLOW KITCHEN 


Pee, GRACE. WELLER 


‘os ey 





*” On billboards 


\\ 


Displayed at shows and fairs 





AMAZING U.S. 
MICRO-POWER 


. . . the slightest drop in voltage. 


Actually anticipates power failure 
BEFORE voltage drops below a usable 


- ACTS... 


. . + automatically to guarantee abso- 
lutely uninterrupted power. Not one 
precious second lost in load transfers. 


SAVES... 


... UP TO $300 PER MILE on new 
Micro Wave installations. Just one 
compact Micro-Power Unit replaces a 
costly array of complicated equipment. 


For Complete Information Write... 


UNITED STATES 
MOTORS CORPORATION 


102 W. FIFTH AVE. OSHKOSH, WISCONSIN 
50 


ern States said that $900,000 of the 
money raised would be spent in Arkan- 
sas in 1958. 

Also on July 5, the commission au- 
thorized the Yelcot 
borrow $115,000 from the First Na- 
tional City Bank of New York (TE- 
LEPHONY, July 12, p. 35). The money 
will be used for extension and improve- 
ment of facilities. 


$2,048,000 Increase 
Sought by General of Pa. 
The General Telephone Co. of Penn- 
sylvania, Erie, on filed new 
tariffs with the Pennsylvania Public 
Utility Commission, which if granted, 
will produce $2,048,000 additional rev- 
enue annually—an increase of 13% per 
cent. Taxes will claim $1,132,000 of this 
amount, giving the company additional 
income from its 44 exchanges through- 
out the state, of $916,000, the company 
said. 


Telephone Co. to 


June 30 


In the last 30 years, the company has 
had only three general rate increases, 
according to Lewis F. Shepherd, Gen- 
eral Telephone Co. president. ‘“‘The 
first was effective July 16, 1950 and 
produced a total increase in revenue of 
742 per cent; the second was effective 
May 1, 1951 and increased revenues by 
22 per cent and the third was effective 
July 31, 1954 and resulted in an 11l'2 
per cent increase.” 

Mr. Shepherd continued: “Operating 
economies, a vigorous sales program 
and better methods have played a part 
in helping us to absorb the increased 
doing business, but these 
haven’t been enough to maintain satis- 
factory earnings which are becoming 
more inadequate each month.” 


Ask EAS With Bell In N. C. 

The North Carolina Utilities Com- 
mission on July 11 was asked to order 
the Concord Telephone Co. to initiate 
extended area service between its China 
Grove-Landis exchange and the Salis- 
bury exchange of the Southern Bell 
Telephone & Telegraph Co. China 
Grove-Landis subscribers in their peti- 
tion said they would be willing to pay 
increased local service rates to offset 
any loss of revenue incurred by the 
elimination of toll charges between the 
two areas. 


costs of 


Revoke Penalty Rates In Ga. 

The Georgia Public Service Commis- 
sion recently vacated the penalty rates 
against the Consolidated Telephone Co., 
Moultrie, and allowed the former rates 
for telephone re-estab- 
lished at the company’s Coolidge ex- 
change (TELEPHONY, Oct. 5, 1957, p. 
35). The Consolidated company had 
improved service to standards specified 
by the commission. 


service to be 


New York Commission 
Approves Bond, Stock Issue 


The New York Public Service Com- 
mission on July 10 authorized Columbia 
& Rensselaer Telephone Corp., of Chat- 
ham, to issue and sell $250,000 prin- 
cipal amount 5% per cent first mort- 
gage bonds and 2,800 shares of no par 
value stock at $60 per share. Proceeds 
of the sales will be used to retire $200,- 
000 in outstanding notes, with the bal- 
ance to be used to finance future con- 
struction work. 
sell $150,000 of its 
new bonds to Berkshire Life Insurance 
Co. and the remaining $100,000 to 
Bankers National Life Insurance Co. 
The new stock will be offered initially 
for purchase by existing stockholders 
under preemptive rights. Any shares 
which are not purchased by present 
stockholders will be offered later to the 
general public. 


It proposes to 


Among projects to be financed by the 
proceeds of the sale of the new securi- 
ties will be the completion of the com- 
pany’s plant program 
through the Berlin 
exchange to automatic operation. 


modernization 
conversion of its 


Law Limiting Co-op Taxation 
Held Invalid In Utah 


An opinion by the Utah attorney 
general’s office on July 2 held 
stitutional two state laws which limited 
the tele- 
phone and power companies. 

State Tax Commission Chairman 
H. C. Shoemaker said assessment ad- 
justments could not be made this year 
—unless a court order otherwise—but 
would be made next year. Involved are 
assessments on three telephone co- 
operatives and seven power co-ops op- 
erating in Utah. 

The raised by Uintah 
County Assessor Charles A. Hatch, who 
made an assessment against an office 
building of Moon Lake Electric Asso- 
ciation, Inc. The action was in direct 
contravention of a law limiting assess- 
ment on electric cooperatives to not 
more than $50 for each mile of pri- 
mary transmission line. 

Mr. Shoemaker requested the at- 
torney general to rule on the consti- 
tutionality of the law. He also re- 
quested an opinion on a similar law 
fixing the maximum assessment on co- 
operative telephone companies at $10 
for each mile of telephone circuit. 

Under the law, all property other 
than transmission exempt. 
Other types of cooperatives and pri- 
vate companies do not receive similar 
tax exemptions. 

In an opinion signed by Attorney 
General E. R. Callister and written by 
Assistant State Attorney General Ray- 
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uncon- 


assessments on cooperative 


issue was 


lines is 





mond W. Gee, the attorney general’s 
office ruled that the laws violated a 
Utah constitutional requirement for a 
“uniform and equal rate of assessment 
and taxation.” 

The opinion said the laws gave cer- 
tain cooperatives favored treatment, 
specifically those under the federal 
rural electrification act of 1936. 


General of Southeast Seeks 
To Buy 12 W. Va. Exchanges 

The West Virginia Public Service 
Commission on June 27 was scheduled 
to hear the application of the General 
Telephone Co. of the Southeast to pur- 
chase 12 exchanges of the Central Tele- 
phone Co. General already provides 
service from eight exchanges in the 
Bluefield and Welch areas of the state. 

The proposed sale involves exchanges 
at Petersburg, Capon Bridge, Levels, 
Romney, Moorefield, Wardensville, 
Harpers Ferry, Charles Town, Shep- 
herdstown, Fort Ashby, Burlington and 
Paw Paw. 


Bell of Canada Tries Again 
For Rate Increase 

The Bell Telephone Co. of Canada 
recently filed an application with the 
Canadian Board of Transport Commis- 
sioners to increase the company’s On- 
tario and Quebec rates by 16 million 
dollars annually (TELEPHONY, May 17, 
p. 44). In April, the Canadian Cabinet 
turned down the company’s bid for a 
10.3-million-dollar increase after the 
company’s original application had 
been approved by the Board of Trans- 
port Commissioners. 

The application would raise rates 
in Toronto and the immediate area 
from $4.25 to $4.50 a month for two- 
party residence service and from 
$14.60 to $16.25 for one-party business 
service. 

The application will be considered at 
a public hearing by the Board of 
Transport Commissioners on Sept. 16. 

The present level of rates have been 
in effect since Mar. 1, 1952. 

Last January, Bell Telephone of 
Canada was granted permission by the 
Board of Transport Commissioners to 
raise rates by 10.3 million dollars a 
year, the order was disallowed by the 
Canadian Cabinet on Apr, 29. 

Of the 16 million dollars now being 
sought by the company, net income gain 
would be about 8 million dollars. On 
June 1 the company granted a 4 per 
cent across-the-board increase in wages 
for its 40,000 employes under a new 
15-month contract. This raised costs 
5.3 million dollars annually. The re- 
mainder of the 16 million dollars would 
go mainly for taxes. 


Thomas W. Eadie, Bell Telephone of 
JULY 19, 1958 


PUT EM DOWN BY MACHINE 
to cut anchoring costs / 


Many utilities have found that anchor instal- 
lation time and costs can be cut to the mini- 
mum by installing Chance Screw Anchors 
with their hole boring machines. They use 

the Chance “Blackfoot” because its spe- 
cial features—correct blade pitch, small f 


hub, large thimbleye—were designed 


3 : hi Th *the line crew’s name for 
for use with boring machines. These RS RE TG 


features also mean greater holding 
power and easier installation of / 
these anchors when they are 


screwed down by hand ~—King-size thimbleye accom- 
modates big turning bar or 


boring machine adaptor. 


£ 


-Smaller hub means less 
earth disturbed during in- 
stallation. Adds to holding 


power. 
Chance Screw Anchors are available in 


sizes from 4” to 15” in diameter. You can Blades are accurately 
get them from stock from your anchor “pitch-controlled” for fast- 
distributor. cutting, speedy installation. 


...and there are CHANCE ANCHORS 
for all other soil and guying conditions... 


A-B- CHANCE CO- mssoun 


(A+B*CHANCE CO. of Canada, Ltd., Toronto) 





KLEINS 


[ er 213-9NE 


Quality pliers for 


industrial use <i". 
ue 


*Pat. applied for 


Linemen and electricians know that 
Klein Pliers have been the standard 
of quality for the electrical industry 
“Since 1857.” 


The Klein line is complete—with 
the right size and style for every job, 
each designed to do that job better 
and to give lasting service. 

No matter what your needs, be 
sure to check your supplier and make 
sure the pliers you buy carry the 
Klein trade-mark. 


Klein Pocket Tool Guide 


If you do not have your free 
copy of the Klein Pocket Tool 
Guide, write for it today. 


Ask your Supplier 


Foreign Distributor: 
International Standard 
Electric Corp. 
New York 


sr KLEIN: & cm 


Canada president, said if the latest 
application is rejected the company 
would be forced to curtail its program 
of providing service to new subscribers, 
and it would be impossible to purchase 
some equipment for 
telephone facilities. 


new improving 


“We might also have to have a look 
at the dividend being paid to share- 
holders,” he said. 

The company’s net income for 1958 
is estimated at $1.98 a share. Mr. 
Eadie said the company requires a level 
of earnings of $2.43 per share to pro- 
vide for replacement of 
equipment, and a fair return to share- 
holders. 


expansion, 


Two Tex. Exchanges of SW 
States Company Get Raises 
The 


been 


following increases have 
granted in Texas to two ex- 
changes of the Southwestern States 
Telephone Co., Brownwood: 

Mt. Vernon (common battery, 563 
stations, interim rates effective Aug. 1 
—automatic effective 
version during third 


rate 


rates upon con- 


quarter, 1959): 


In- 
Old terim New 
One-party business. .$5.75 $7.25 $10.75 
Two-party business.. 4.50 4.50 8.75 
One party residence. 3.75 4.75 5.75 
Two-party residence. 3.25 4.00 4.75 
Four-party residence 2.50 3.00 4.00 
tural business 6.00 6.00 8.00 
Rural residence 4.50 4.50 6.00 

Georgetown 1,612 


(automatic, sta- 


tions, effective Aug. 26): 


Old 


+ 6 l.a0 


New 
$8.50 
7.00 
5.00 
4.00 
3.00 
7.00 


5.75 


One-party business ..... 
Two-party business 
One-party residence 
Two-party residence 
Four-party residence 
Rural business 

Rural residence 


SW Bell Gains Exchange 
In Kan.; Set Rate Hearing 
The Kansas Corporation Commission 
on July 2 approved Southwestern Bell 
Telephone Co’s application to continue 
the same rate schedule presently effec- 
tive at the Richland exchange of the 
Richland Cooperative Telephone Asso- 
ciation, which Bell took over on July 1. 
TELEPHONY’S 1958 Directory 
that 110 subscribers are served by this 
exchange. 


shows 


In another action, the commission set 
Sept. 5 as a hearing date on the appli- 
cation of the Natona Central Telephone 
Co. for a rate increase. 


Ga. Company Gets Stock OK 


The Broxton’ Telephone Co. which 
was recently granted permission to in- 


' corporate was grarited permission by 


the Georgia Public Service Commission 
on June 24 to 180 shares of its 
$100 par value 4 per cent non-cumula- 
tive preferred stock anc 
its $100 


issue 


260 shares of 


par value common stock. 


Five SW Bell Exchanges 
Get Raises In Tex. 

A rate raise by five Texas exchanges 
of the Southwestern Bell Telephone Co. 
became effective on July 14. The ex- 
changes are Beaumont, Nederland, Port 
Neches, China and Fannett. 

Extended area service will be avail- 
able between Beaumont and Nederland, 
Port Neches, China, and Fannett, and 
between China and the other exchanges. 

New rates for the five exchanges are 
as follows: 


Business 

One-party residence 
Two-party residence 

Four-party residence .. 
*At Nederland and Port 
business rate will be $15. 


$14.00 
5.50 
4.70 
3.70 


Neches the 


Nebraska Commission 
Names New Secretary 

Dee E. Butcher of David City, Neb., 
was named on July 1 as secretary of 
the Nebraska Railway Commission. He 
succeeds Wade A. Hall of Omaha, who 
has been acting secretary since Jan. 3. 
Mr. Hall will now devote full 
accounting work in the 
portation division. 


time to 
motor trans- 

A graduate of the 
Nebraska, Mr. Butcher has been an 
administrative officer with the Ne- 
braska Survival Project under the na- 


University of 


tional and state civil defense program 


since 1956. 


Ask Increase, Purchase 
Approvals In Wisconsin 

The Public Service Com- 
mission on July 14 was scheduled to 
hear the application of the Rib Lake 
Telephone Co. for authority to increase 
rates. 


Wisconsin 


The commission also set July 17 as 
a hearing date on the application of 
the Danbury Telephone Co. to sell its 
property to the Solon 
phone Co. 


Springs Tele- 


Rate Raise Requested 
By California Company 

Hearings on the application of the 
California Water & Telephone Co., 
Monrovia, to increase rates were held 
on June 26 by the California Public 
Utilities Commission. 

The company is seeking additional 
revenue of $1,970,000 a year, up $893,- 
000 from the amount requested last 
Mar. 11. 
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Elyria (O.) Company Wins 
Advertising Citation 

The Elyria (O.) Telephone Co. has 
been cited for the second time by The 
Newspaper Advertising Executives As- 
sociation for outstanding newspaper 
advertising. Proofs of the company’s 
advertisements in The Chronicle Tele- 
gram of Elyria were displayed by that 





newspaper at the association’s annual 
convention at the Edgewater Beach 
Hotel in Chicago. There were more 
than 2,300 individual exhibits from 





the United States and Canada. 





The winning advertisements are pub- 
lished in the association’s annual “Sales 
and Idea” book which goes to all mem- 
ber newspapers. The previous Elyria 
company citation was for advertising 


used in 1955. 


This is the second advertising and 





public relations honor to be received by 
The Elyria Telephone Co. this year. 
The Ohio Independent Telephone Asso- 
ciation presented a plaque to the com- 





pany for its outstanding community 
service. The company received a similar 


award in 1957. 








Anson F. Hardman of Cleveland, O., 
serves as advertising and public rela- 
tions director of the company. One of 
the other companies served by Mr. 
Hardman, The Western Reserve Tele- 
phone Co., Hudson, also received an 
Ohio Independent Telephone Associa- 


tion award this year. 


Points Up Need to Know 
Customers’ Desires 


Commentary in a recent Industrial 
News Review, though related to the DUMBBELL TYPE 


auto industry, pointed up the fact that 


all business—even the telephone busi- Oa E o PR é wm & j AC e ETE D D g o Pp W | a + 


ness—should constantly analyze its cus- 


tomers’ needs and desires. The Review 
remarked: 


“Many exition new tinh Week Me LASTS LONGER ¢ COSTS LESS! 


industry’s policy-makers grievously mis- 
judged the American appetite for ever- 
bigger, ever-more-expensive, ever-flash- 
ier cars. In support of this argument 
they point to the steady growth in im- 
ports of small, economy cars. Sales of 
these, it is true, amounted to only 5 per 
cent of the U. S. market last year, or 
200,000 units. 

“But, that’s twice as many as were 
sold in 1956, 10 times as many as the 
1950 score—and the prospect is that the 
current year will see another increase 
in the face of the sharp drop in sales 
of American makes, 

“Another significant fact is that the 


Rambler, the small American car, has IT’S DATED © FOR YOUR CONVENIENCE AND PROTECTION 
shown improved sales. ...”’ 


Increase Sought in Ohio 

The Ohio Central Telephone Corp. of 
Wooster, which serves 44 communities, 
on July 8 asked the Ohio Public Utili- 
ties Commission for a $479,405 annual 
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For pulling slack in a messenger 
you need a man with the strength 
of Hercules, the ruggedness of 
Atlas, the speed of Mercury .. . 
or a Little Giant Slack Puller. 


If you need to pull slack in a mes- 
senger for any reason, either of 
the Little Giant Slack Pullers, the 
LG! slip handle or the LG12 
ratchet handle will do the job 
Quick, Easy and Safe. 


WRITE OR PHONE 


3100 TOPEKA AVE. 


TOPEKA, KANSAS 


rate increase. The company’s president, | 


George Quatman of Lima, cited rising 


costs. 


Punched Card Billing 
Installed by SW States 

New type telephone bills prepared 
on high speed electronic and mechanical 
machines were received during June by 
subscribers of The Southwestern States 
Telephone Co., Brownwood, Tex. 

The company has converted part of 
its subscriber billing system to modern 
“punched card” bills which will be sent 
to the subscriber as a postcard when 
there are no long distance charges to 
necessitate inclusion of long distance 
tickets. When there are long distance 
charges, the bill will be sent with the 
long distance tickets in an envelope. 

The conversion to the new type bill- 
ing system began with the June 6 bills 
and will be spread over 17 billing pe- 
riods to be thus completed for all ex- 
changes by the Sept. 1, 1958 billing 
period. 


, 


“The new type billing is considered 
the fastest and most modern type of 
billing system in the telephone industry 
where there are a large number of sub- 
scribers, and will result in ultimate 
economies to the company,” D. T. 
Strickland, vice president and general 
manager said, “It is another step for- 
ward in our program to utilize the most 
up-to-date equipment whenever possible 
in any phase of our operation so that 
we may continue to provide our cus- 
tomers the best possible service at the 
least possible cost.” 


Watching the first of The Southwestern 
States Telephone Co.’s new “punched 
card” bills being printed are (left to 
right): Raymond Blagg, assistant to 
general auditor; Harrel Rice, assistant 
machine accounting supervisor; Harold 
Chapman, machine accounting super- 
visor; and Pat Weekley, general audi- 
tor. The machine pictured will print 
100 lines per minute. At that rate, the 
company’s bills are addressed at the 
rate of 2,000 bills per hour and the 
bills are printed at a rate of 1,000 bills 
per hour. 


SUPERIOR 
INSIDE WIRING 


CABLE 


Multiple conductors paired 
and fully color-coded 


Lightweight 
Plastic-insulated 


Superior’s Inside Wiring Cable is 
economical, efficient and easy to in- 
stall. 


Conductors are insulated with a 
tough vinyl compound... heat and 
water resistant and unaffected by 
humidity. Has high resistance to 
crushing and cold flow. 


Easy to terminate . 
insulation. 


. simply strip 
Cross talk is minimized due to sys- 
tematic varying lays of pairs. 

Special vinyl jacket provides ex- 


cellent protection for all inside wir- 
ing conditions. 


For details, write 


SUPERIOR 
CABLE 


SUPERIOR CABLE CORPORATION 
Hickory, North Carolina 
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REA LOANS 


Continued from page 42 


company plans to acquire and integrate 
the White River facilities. 

The borrower’s present system con- 
sists of one magneto, three common bat- 
tery, and four automatic central of- 
fices. The exchange at White River is 
automatic. New automatic offices are 
scheduled for construction at Alpaugh, 
Pine Flat, Balance Rock, Exeter, and 
Glennville. The magneto switchboard at 
Lemon Cove, and the common battery 
equipment at Corcoran and McFarland, 
will be replaced with new automatic 
facilities. The White River, Linden, 
Clements, and Farmington automatic 
exchanges will be used in place. Addi- 
tional equipment will be added in the 
later three to handle extra subscribers. 

In addition to the main headquarters 
at Taft, the Central California company 
plans branch commercial office facilities 
at Corcoran, Exeter, and McFarland. 
A portion of these loan funds will be 
used to refinance indebtedness incurred 
previously by the borrower as a result 
of modernizing the Alpaugh, Linden, 
Clements, and Farmington exchanges. 
With REA approval, the borrower con- 
tinued its improvement and expansion 
program while this loan was being con- 
Therefore, 
made in this loan to reimburse the com- 


sidered. provision is also 
pany for these expenses. 

J. P. Maguire is both president and 
manager of the Central California Tele- 
phone Co. 

e 


Northeast Nebraska Telephone Co., 
South Sioux City; $729,000; June 30. 

These funds will be used by the bor- 
rower to improve service for 826 sub- 
scribers, and to furnish initial service 
to 532 farm families. The Northeast 
Nebraska company proposes to acquire 
the Citizens Telephone Co., Blair, and 
the Coleridge Telephone Co. In addi- 
tion, the Linwood Telephone Co. plans 
to abandon its facilities and take serv- 
ice from the borrower. These three 
companies are now furnishing magneto 
service. 

Present plans of the Northeast Ne- 
braska Company include new automatic 
central offices at Coleridge, Prague, and 
Weston to service the expanded area. 
REA loans to this borrower total $1,- 
596,000 with which it will be able to 
furnish new and improved service to 
2,714 rural subscribers. Of the pro- 
posed nine exchange areas, three now 
provide dial service to about 550 farm 
families, 


Howard Rasmussen is the president, 
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CEECO LOADING COILS 


TYPE 125 
POLE MOUNTED TYPE 225 


UNDERGROUND 


Type 225 steel case 


Type 125 steel case as- 
sembly is equipped with 


brackets for pole mount- assemblies are 


ing. equipped with 
brackets for mount- 
ing in manholes. 
When specified, cases 
can be made for di- 
rect earth burial. 


The cable stubs may be either lead or plastic, in stand- 
ard eight foot lengths. Special assemblies may be 
constructed to meet other requirements. Longer stub 
length can be furnished when specified on order. 


Voice frequency coils, Type 632(88MH) and 
638(44MH) are primarily designed for use on two wire 
telephone circuits. Type MFIO, MFI1I, 641 and 642 
coils can be furnished for inter office and toll cables. 


CEECO assemblies give "Life like’ voice transmission 
and reception to your long cable and rural distribution 
wire circuits. "Life !ike'’ telephone transmission is a 
clear, easily understandable telephone conversation 
over the necessary frequencies present in the voice to 
be heard via the telephone in the same volume as in 
"face to face’ conversation. Telephone companies pro- 
viding such quality service will increase subscribers 


desire to use "LONG DISTANCE" more often, thus 


increasing revenue. 


Write us for assistance on your loading problems. CEECO 
loading coils are sold by your telephone equipment supplier. 


COMMUNICATION EQUIPMENT & ENGINEERING COMPANY 


5646 West Race Avenue 


Chicago 44, Illinois 
Phone EStebrook 8-3109 





ARE YOU 


“ASSAY” 
Inspecting 


POLES 


Now, with no increase in price to 
you the buyer, Koppers is accepting 
orders for poles based on the ‘‘Assay”’ 
method of testing poles for adequate 
preservative retention. 

‘“‘Assay”’ inspection is simple and 
uncomplicated, yet provides positive 
assurance that the poles you have 
purchased contain the specified re- 
tention of preservative required to 
impart maximum protection for a 
lifetime of service. 

For complete details on how you 
or your inspector can use the “‘Assay”’ 
method, write for Bulletin 102. 


Wood Preserving Division 
Koppers Company, inc. 
750 Koppers Building 
Pittsburgh 19, Pa. 


POLES 


and LeRoy Jones is manager of the 
Northeast Nebraska Telephone Co. 
4 

Gray-Haddock Telephone Co., Gray, 
Ga.; $100,000; July 1. 

This loan will complete the author- 
ized system. It covers a new central 
office building and the installation of 
larger automatic facilities at Gray 
which was not provided for in the prior 
loan. Provision also is made in the loan 
for initial service to 44 rural families 
in the area. 

REA approved to the Gray- 
Haddock borrower amount to $660,000 
which will enable it to furnish new and 
improved 1,380 
system will 


loans 


service to rural sub- 
The consist of 
two exchanges. The Haddock exchange 
is in operation and about 750 rural 
families are now receiving dial service. 
R. L. 
and manager of the 
Telephone Co. 


HARBOR CROSSING 


Continued from page 21 
that 
phone line to the 
helmet. 


scribers. 


Lineberger is both president 


Gray-Haddock 


speaker tele- 
microphone in his 
“Have the first clamp ready. 
I’m coming up.” 


was connected via 


He rose to the surface where his 
tender handed him the first of the sev- 
eral clamps that were to bind the cable 
to the steel piling like giant 
staples. Down he went again, fastened 
the clamp in position, and surfaced to 
be handed another. After a series of 
trips to the bottom and back the clamps 
were all Then his tender 
lit the acetylene torch and handed him 
the welding gear. ... 


sheet 


in position. 


During the preceding days the dredg- 
ers had made several passes across the 
channel with drags to clear a path on 
the bottom for the cable. Now the 
diver, having welded the last clamp to 
the sheet piling, checked the start of 
the route the cable was to follow and 
called topside. Then he 
checked the pressure of the water jet, 
which would force the cable deep into 
the bottom mud. 


instructions 


When everything was 
ready to go, he surfaced and climbed 
back on board the barge, his part of 
the project over. 

A few minutes later the engines of 
the motor launch roared and the barge 
crept across the channel playing the 
cable off the big reel, out across the 
prow and down under the hull of the 
barge into the muddy waters. 

The crossing was completed in less 
than an hour, the cable laid, and the 
other end led into the vault under the 
manhole on the west bank and secured. 
There General Telephone crewmen took 
and prepared to splice in the 
cable to complete the job. 


over 


NEW! 


FROM ALTEC 


THE ONLY 
PROGRAM 
AMPLIFIER 
SYSTEM 


providing in one frame: Two 
amplifiers that can be used together 
or independently. Two line equalizers, 
adjustable without strapping. Two jack 
fields—for easier testing, equalizing, 
monitoring. Self-contained power supply. 
Portable or rack-mounted, this easy- 
to-install, time and money-saving unit 
replaces up to 10 separate pieces of 
equipment. The new S-17B provides 
broadcast quality wide range program 
channels for radio, FM, TV and wired 
music. Plug-in amplifiers are easy to 
inspect, repair or replace. 
Thoroughly field tested—60 were used 
to broadcast the Pasadena Rose Parade 
and the Rose Bowl Game. 


Weight: 44 pounds 
Output Power: +24 dbm 


Distortion: not over 42° 
CPS at +24 dbm 


Gain: at least 44 db; adjustable to mini- 
mum of 8 db 


THD (30-15,000 


115 dbm 


Input impedance (internal): 150/600 
ohms +5%, 30 to 15,000 cps 
Output impedance (internal): 150/600 
ohms +5%, 30 to 15,000 cps. 
Longitudinal balance of input circuit and 
output circuit with 600 ohm connection 
55 to 60 db at 40 and 15,000 CPS 
70 db at 1000 CPS 


Equiv. input noise: 


For complete information about ALTEC 
telephone and paging equipment call Graybar. 


ALTEC LANSING CORPORATION 
1515 S. Manchester Ave., Anaheirr 


161 Sixth Ave., New York 13, N.Y, 
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C. R. Dunean, manager of General 
Telephone’s Long Beach exchange area, 
pointed out that the 
cable was replacing a former one that 
almost to the breaking 
point due to subsidence in the harbor 
area, 


new submarine 


was strained 
“The new cable also has three 
times the cable 
and will easily accommodate future ex- 
pansion of Terminal Is- 


capacity of the old 


facilities on 
land,” he noted. 
Marine 


communications with the mainland for 


jacks to provide telephone 
aircraft carriers docked in Long Beach 


Harbor are one of the services pro- 
vided by the submarine cable installa- 


tion. 


veneer wy —" TST HD BY 1 
NEW YORK CONVENTION 
Continued from page 24 
disconnects in the office instead of on 
the subcriber’s premises, quickly clear- 
ing certain kinds of trouble, simplify- 
ing plant 
verifications and 


records, reducing busy-line 
intercepting costs as 
well as 


party-line complaints. 


“In addition to these dollars and 
cents items there are some public rela- 


factors,” Mr. “We 


that our customers complain of 


tions Norris said. 
know 
us and of the service from the under- 
lying cause of sharing lines with others. 
Rate records are replete with 
evidence of that fact.” 


case 


Mr. Norris felt that the same gener- 
ally held 
though 


true for rural service. Al- 
rural customers can’t get city 
rates for individual lines, this subject 
does deserve attention. He stressed that 
the character of the areas outside 


changing 
economic conditions, 


towns and cities has been 


due to improved 
decentralization of industry, the com- 
ing of outlying shopping centers, and 
suburbanization. 

“My feeling is that our 
rural planning is out of date. It should 
be carefully studied.” 

Other 

made for 


He said, 


Norris 


were: 


recommendations Mr. 


developing potential 


(1) Adopt “package” rates (that is, 
a single rate for a large home installa- 
tion consisting of five telephones and a 
simplified intercommunication system 
between them. 

(2) Study and revise tariffs to rec- 
ognize such new service concepts. 

(3) Train employes to be salesmen, 
and, in larger companies, use some 
professional sales people, not neces- 
sarily telephone people. 

(4) Make instruments functional to 
locations. 

(5) Devise simplified systems for the 
farmer-businessman. 

(6) Adopt a modern and aggressive 
merchandising program. 

(7) Tell suppliers what 
customers want. 


telephone 


In order to 
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implement this long- 


Safeguard vital lines 
of communication 


Transite Telephone Ducts 
come in a range of sizes 
for direct-burial and ex- 
posed-location use, also 
for concrete encasement 


... save on installation and maintenance with 


TRANSITE Telephone DUCTS 


Ass TELEPHONE SYSTEMS grow in size and 
complexity, so does the need for depend- 
able and economical protection of vital 
telephone cables. And J-M Transite Tele- 
phone Duct is getting ever-increasing 
preference as the Number One under- 
ground cable protector. 


For Economy “down the line,” Trans- 
ite Ducts install faster—provide a better 
return on daily production. They permit 
smaller crews to attain faster laying 
rates. After the Ducts are in, savings on 
rodding and other maintenance further 
reduce job costs. 


For Speed “down the line,” Transite 
Ducts come in long, easy-to-handle 10- 
foot lengths with ‘“‘glass-smooth”’ in- 
teriors for long cable pulls. Ducts can 
be joined quickly and securely with the 
J-M Plastic Coupling now used widely 
by the industry. And when called for, 
a variety of Transite fittings are avail- 


aN 
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) JOHNS -MANVILLE 


able to meet usual installation require- 
ments. 


If you need ducts for direct burial or for 
exposed locations, specify ; 
J-M Transite C Telephone Duct. 
For concrete-encased ducts, specify 
J-M Transite B Telephone Duct. 
Because Transite Ducts are made with 
durable, non-decaying minerals of the 
earth — asbestos and cement — they’re 
“at home” in the ground . . . can’t rust, 
rot or corrode. They protect lines against 
fire, weather and wear... are immune to 
electrolysis. 

Why not have a Johns-Manville indus- 
try engineer explain all the cost-saving 
advantages of Transite Duct. Or if you’d 
like information beforehand, write for 
TD-78A. Johns-Manville, Telephone 
Dept., Pipe Division, Box 14, New York 
16, N.Y. In Canada, Port Credit, Ontario. 


JOHNS -MANVILLE 
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If it’s 
TOWERS you 
need check 


ROHN 
FIRST! 


AMERICA'S FINEST 

COMMUNICATIONS 
TOWER OF ITS KIND 
... WITH EXCLUSIVE 
BUILT-IN ECONOMY 


Reduce Costs 


—by getting a tower spe- 
cifically for your job. These 
towers are suitable for use 
up to 300 feet guyed—or 
self supporting to 50-60 ft.! 
ROHN towers are in daily 
use for micro-wave, radio 
and dozens of all type com- 
munications requirements 
throughout the U. S.—at 
big savings—yet more than 
do the job! Can be used for 
a multitude of jobs. 

ae aS 
Ae J Proven design 
; —get full engineering 
data to prove superiority. 
Gleaming, hot-dipped gal- 
vanized finish available— 
stays shiny and new—no 
painting needed. Design 
fully tested—proved by 
thousands of installations 
Easily shipped and inexpen- 
sively installed. Cross pieces 


form natural ladder for serv- 
icing. 


J Special Towers 


—you're invited to sub- 
mit your requirements. 
Towers will be built to your 
specifications if practical. 
Let us know your needs— 
ROHN can satisfy them 
BEST when it comes to 
towers of this type. 


Shown here is a Rohn No. 30 
tower used for radio communications 
by Central Illinois Light Co. Note slim, sleek 
appearance—takes little space—yet places 
antenna high into air for good 
communications 


Send for new ‘“‘Specifications & 
Price” catalog for Rohn Communi- 
cations Towers. Your inquiry will 
receive prompt attention. Rohn 
representatives are Coast-to-coast to 
serve you. Write—phone—wire 


ROHN Manufacturing Co. 


116 Limestone, Bellevue 
Peoria, Illinois 


“Pioneer Manufacturers of TV and Com- 
munication Towers of All Kinds. 
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range plan, Mr. Norris suggested that 
companies know what their potential 
station development is and what finan- 
cial, material, and manpower resource 
requirements are related to that poten- 
tial. 

He concluded by saying, “It is ap- 
parent that a long-range plan such as 
I have described and the programs it 
implies are matters of considerable 
interest to the public service commis- 
sion. Accordingly, a company would be 
well advised to make its plans known 
to the commissioners and their staff 
as soon as they have taken definite 
form.” 


The commission’s interest in the 
fact that the telephone business is 
growing and changing was brought out 
in an address by New York Public 
Service Commissioner Spencer B. Eddy 
who discussed “The Responsibilities of 
Maturity.” 


“The rules of the little business of 
20 years ago cannot be blindly used in 
an industry of your size and stature 
in the world in which we live today,” he 
said. He compared the growth of Inde- 
pendent telephones in New York be- 
tween the years 1945 to 1956, reporting 
that their number nas approximately 
doubled. Plant in service has about 
doubled; six times as many telephones 
are now served by dial, and the number 
of companies having assets of one mil- 
lion dollars or more has increased from 
five to 15. 


Shortages and problems which ex- 
isted at the end of World War II have 
largely disappeared. Financing for ex- 
pansion, Commissioner Eddy feels, is 
no longer a problem. “Any well-man- 
aged company with a reasonable equity 
ratio can from commercial 
sources all the funds that it needs for 
its construction program; and for those 
who have microscopic equity, the REA 
is available,” he said. 


borrow 


This growth which has occurred is an 
indication of maturity, and maturity, 
Mr. Eddy stated, 
sponsibilities. 


brings certain re- 


“Because you are in the main a 
mature industry, you will be held to a 
higher degree of responsibility, not 
alone by your customers and by those 
to whom you must turn for financing, 
but by regulatory authorities as well,” 
he said. 

Mr. Eddy listed these responsibilities 
as follows: 

(1) Better record keeping. The most 
important record, Mr. Eddy said is a 
continuing property record. He quoted 
Charles Eble, president of Consolidated 
Edison as stating: 


“A well organized property record 
serves a number of important purposes 


in the financial operations of the com- 
pany. It is the primary source of 
figures for the so-called rate base used 
by the commission in determining the 
rate of return in rate proceedings. 

“The property record supplies the 
original cost of the operating plant as 
well as the statistical data with respect 
to age of the property and other infor- 
mation used as the basis for estimating 
depreciation. 

“The property record is also used 
as a basis for comparative studies in 
connection with property tax assess- 
ments, insurance values, and other pur- 
poses. In many instances the property 
record can make available to the oper- 
ating man data very helpful to him in 
observing cost trends as well as data 
necessary to intelligently establish the 
economic justification for retiring plant 
or continuing plant in service.” 


Mr. Eddy added, “Without adequate 
records informal discussions 
how can you substantiate your position 
except by guess work? My experience 
is that in regulatory matters, guesses 
are always resolved against the com- 
pany.” 


even in 


that 
of service complaints. 
These records should be seen by top 
management, thus preventing the cov- 
ering up of complaints by subordinates. 


He also suggested companies 


keep a_ record 


(2) Public relations. For the one- 
man company, public relations consists 
of the connection between the owner- 
operator and the community. With 
growth this is no longer possible. To 
obtain good public relations, Mr. Eddy 
felt that it was necessary: (a) to 
provide polite and efficient service (b) 
to tell the public the company’s story. 

“Too frequently,” he said, “you are 
only a news item when you are trying 
rates. The public 
should know your situation far ahead 
of any proposed rate increase . . . the 
publicity must be continuous.” 


to get increased 


Two sources of good will suggested 
by him are speeches before luncheon 
clubs and the conducting of 
houses. 

He feels that 
understand why telephone rates go up 
with increased size of plant and that 
open provide companies with 
an opportunity to educate the public 
as to why. 


open 


most people do not 


houses 


“As the demand 
main stations declines,” the 
commissioner have 
you an expanding market for extension 
telephones—to mention but one 

These conveniences are too often 
your You 
owe it to yourselves and him to tell him 
about their advantages.” 

Speaking in a different vein, Dr. 
Neal Bowman, National Association of 
Manufacturers staff speaker, pointed 
out, “In our lifetime, we have seen 
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(3) Salesmanship. 
for new 
said, “‘you before 
item. 


overlooked by subscriber. 





IT'S NEW!! 
IT'S HYDRAULIC!!! 
IT'S A REEL TRAILER!! 
““IT'S A CABLE LAYER!! 


IT'S THE NEW "RYAN" COMBINATION 
REEL TRAILER AND CABLE LAYER!!!! 


**When it's equipped with a cable laying 
attachment with a RYAN patented blade 


LASHING WIRE | 


You get a neat and long-lasting job every time you use 
PAGE Stainless Steel Lashing Wire! Ideal for lashing con- 
ductor cables (lead or neoprene covered) to a strand mes- 
senger by Neale or Western Electric Machine. Coils tailored 
to fit machine specified. 

3 GRADES - EACH IN 2 SIZES (.065 and .045) 

Type 430 « for use with galvanized messengers 

Type 302 + for use with stainless messengers 

Type 316 + for use under severe corrosion conditions 
Furnished six coils in cardboard carton (minimum order). 

Other fine-quality products - You can depend upon PAGE 

Strand (Stainless or Galvanized Steel) and PAGE Stainless 
Dead-End Wire + See your Telephone Supply Distributor, 
or write our Monessen, Pa., office. 


Page Steel and Wire Division 
AMERICAN CHAIN & CABLE 


Monessen, Pa., Atlanta, Chicago, Denver, Detroit, Houston, 
Los Angeles, New York, Philadelphia, Portland, Ore., 
San Francisco, Bridgeport, Conn. 
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A new low-cost, dual purpose tool that fills a need in all 
telephone and utility companies—both large and small. 
Self-contained hydraulic system... 

Built-in leveling mechanism .. . 
Lifts 8,000 Ibs... . 

Hauls poles... 

Electric brakes... 

9.00 x 20 or 10.00 x 20 tires ... 
Hydraulic tongue jack... 


When used as a cable layer, a second reel shaft is avail- 
able for placing two wires or small cables at one time. 


No special equipment required on towing tractor when 
used for placing cable. 


Pull Type and Tractor Mounted Cable Layers and Hydraulic Reel Trailers 


F. B. RYAN MFG. CO., INC. 


CHARITON, IOWA PRescott 4-4312 


CK YOUR SAFETY CANS 
for safety’s sake 
y y we 


JUSTRITE QUANTITY ¢ CONDITION ¢ PROPER USE 
the complete 
line of genuine, 
approved** 
safety cans... 


5 gal. of gas. explode with the same 
force as 415 pounds of dynamite! 


TODAY’S GREATER USE OF SOLVENTS 
HAS INCREASED YOUR NEED FOR: 


SAFETY CANS: Rugged, super-strong for 
greater safety, longer life in handling 
flammable liquids. 7 sizes: 1 pt. to 5 gal. 


OILY WASTE CANS: Prevent spontaneous 
combustion fires. Designed for max. air 
circulation. 5 sizes: 6 gal. to 40 gal. 


BENCH CANS: New design! Portable 
parts basket speeds handling small 
parts, keeps hands dry. Use as '4-gal. 
or gallon unit. 


PLUNGER CANS: Dispense flammable 
liquids safely! Adjust to control amount 
used. Cleans easily. 3 sizes: Qt., 4-gal., 
or gallon. 


**Underwriters’ 
Labeled, 
Factory 
Mutuals 
Approved 
JUSTRITE MFG. CO. 


Chicago 14, III. 
Dept. N-78 


Your Dependable Local 
Industrial Distributor has: 





TAKE A BIG sTEP TowarRD SAFETY 
WITH DUO-SAFETY LADDERS 


-.- CUSTOM DESIGNED FOR TELEPHONE 
MAINTENANCE WORK! 


Here's one fine example of the many Duo-Safety lad- 
ders ideal for telephone maintenance work. 


Type D — a truly great extension ladder built in strict 
accordance with safety regulations. Rungs are second 
growth hickory. reinforced with steel rods and 
equipped with special automatic locks and Duo- 
Safety's famous Safety Shoes Made with either 
straight or parallel side rails, Type D is available in 
one, two or three sections — in a large variety of 
sizes. Write for free catalog on all Duo-Safety 
ladders. 


IMMEDIATE DELIVERIES! 


Duo-Safety ladders will be shipped immediately 
upon receipt of order! A planned stock-piling 
program assures really fast action — there's no 
delay the Duo-Safety way' 


For Information, Contact Your Supply House, or 


DUO-SAFETY LADDER CORP. 
809 Ninth Street « Oshkosh, Wisconsin 


Aerial Tents 


GENERAL | Cable Benders 
MACHINE PRODUCTS . Cable Blocks 


COMPANY, INC. ’ «Cable Lashers 
Old Lincoln Highway at 


Pa.Turnpike, Trevose, Pa. 3 Coaxial Cable 
Tools 


Lashing Wire 
Clamps and Grips 


Testing Kit \\ l= 
b |] Portable & Power 
Reels 


Pressure 


| 8, CD, E & G Cable Lashers 


| Special Purpose Tools To Specifications 
Over 500 various items of Line Construction Tools, Maintenance Literature on Request 


& vos sancti Copenent in stock de immediate oaeet 


changes wrought by groups of people 
in America—some of them substitu- 
tions of national principle that have 
been most unwelcome to those who love 
fair play and individual opportunity. 

“Such changes can be brought about 
by just a few people who are well 
organized, determined, and _ skilled at 
the techniques of getting voters to the 
polls.” 


He gave as an example of one such 
group American labor leaders. 

In order to elect men not responsive 
to dictation from pressure groups, Dr. 
Bowman said, “It is up to us to take 
an interest in political affairs and to 
participate actively in them.” 

To participate, Dr. Bowman sug- 
gested that everyone make a study of 
political administration in his com- 
munity. This study should examine the 
records of all local, state, and national 
representatives. It should determine 
what these individuals stand for and 
how well each does his job. Each one’s 
alliances should be discerned. 


He pointed out that “the person who 
has made such a study then knows 
what candidates and what causes de- 
serve his support and which warrant 
his opposition. His next task is to 
inform others and to get them to the 
polls on election day.” 


“There’s nothing wrong with _poli- 
tics,” Dr. Bowman said, “except some 
of the people who are in it, and unless 
these people . . . are displaced by 
responsible citizens, then the people 
who are ‘in’ politics will inevitably rule 
over those who stay ‘out’.” 


Politics, and legislation during the 
past year in New York, were also part 
of the report submitted by the asso- 
ciation’s executive secretary, Hamilton 
Cunningham, of Albany. 

He described a new law, the Mc- 
Gahan-Preller Bill, which was passed 
at the current session of the legisla- 
ture. It prohibits employers from dis 
criminating against employes or pro- 
spective employes because of age if the 
age of the employe or prospective em- 
ploye is between the ages of 45 and 
65. He stressed that this will affect 
telephone company employment policies 
since age can no longer be required on 
job application forms except for the 
question “are you over 21.” 

However, comprehensive background 
data on prospective employes can still 
be required. 

Giving a roundup of the association’s 
activities for the year, he reported that 
the group insurance program now cov- 
ers about 1,060 employes of the 44 out 
of 81 member companies participating. 

Commenting on growth of Independ- 
ent companies in New York state dur- 
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ing 1957, Mr. Cunningham told the 
guests that at the end of 1957, 71 per 
cent of all Independent stations 
dial service, 24%2 per 
battery, and 4142 


had 
cent common 
per cent magneto. 
Ten companies were granted author- 
ity to increase rates, resulting in an 
estimated annual increase of $241,224. 
Twenty financing cases for 
ents 


Independ- 
which 19 com- 
panies were authorized to issue $4,179,- 
167 in common _§ stock, $390,200 in 
preferred stock, $13,555,000 in 
gage bonds, $2,445,000 in 
certificates. During 
added 23,500 
stations, for an increase in stations of 
about 442 pe 1956, 


were decided, in 


mort- 
and 

and 

Independents 


notes, 
debentures, 
the year, 


cent over 

Concluding the convention was a talk 
by Mr. Ray Monsalvatge of Dayton, O. 
under the title ““Uncork Your Hidden 
Talents.” 

He maintained that “you can have 
anything you want—plus a little more.” 

To do this, he said, ‘“‘you must first 
what you want and then set a 
yourself.”” He chose as an 
example, the goal of wanting a better 
iob. 


decide 


goal for 


To achieve this goal, he and 


developed five suggestions. 


gave 


(1) Work 
job; 


harder at your present 
Train a replacement; 

Study to improve your skill; 
Obtain financial security; 
Obtain peace of mind. 

Set to take over again their jobs as 
directors were the following men re- 
elected for two-year terms: George S. 
Beckwith of Keeseville, Fred S. Flor- 
ance of Monroe, and Don W. Walker 
of Shortsville. 

Re-elected for one-year terms were 
F. Mark Clark of Rochester, Frank 
D. Fancher of Middletown, C. E. Mc- 
Cormick of Johnstown, William A. 
Seely of Norwich, and Albert N. Sew- 
ard of Jamestown. 

The 
officers: 


president, 


directors elected the following 
President, Mr. Seward; 
Mr. McCormick; treasurer, 
W. Malcom Griswold of Phelps; secre- 
tary-assistant treasurer, Mr. Beckwith, 
and Hamilton A. 


vice 


executive secretary, 


Cunningham of Albany. 


Russia Releases Statistics 

On Dee. 31, 1957 Russia had 3,558,000 
telephones according to the Soviet 
Ministry of Communications. Of these, 
1,640,000 were automatic. Moscow, ac- 
cording to the same source, has 454,- 
000 telephones. The last official 
sian figures were reported in 
They showed 861,181 telephones. 


ene 
vus- 


1936. 


CALIFORNIA CONVENTION 


Continued from page 3i 


dustry was in the interest of the Bell 
System. Both branches needed each 
other in order to render a full measure 
of service to the public.” 


Mr. Barnhart also appealed for in- 
creased support of the USITA. He said, 
“While we are doing these things in 
the common interest of Inde- 
pendent telephone company in the land, 
may I today suggest a way in which 
you can help us to better achieve ow 
objectives? 


every 


That is by assisting us, if 
will, to bring membership 
California which to- 
day are not affiliated with us on a dues- 
paying basis. 


you 
those 


into 
companies 


Every Independent com- 
pany should belong not only to its state 
association but to the national associa- 
well. In fact, their interests 
their problems practically 
Mr. Barnhart coMtinued: 


tion as 
today 
demand it.” 


and 


“IT think it will be of interest to you 
to know that of the 58 Independent 
companies in this state, only 27 or 47 
per cent, are affiliated with the United 
States Independent Telephone Associa- 
tion. There are 31 companies in the 
state of California which are not mem- 
bers of the national association. Permit 
me to express the view that they should 
be. They should be sharing their pro- 
portion of the legitimate cost of the 
operation of the trade organization that 
is fighting their battles in the national 
arena. 

“There are many reasons, why I say 
this. First take the matter of toll com- 
pensation. In 1956, Independent com- 
panies received from the Bell System 
164 million dollars. And while the fig- 
ures are not available yet it is expected 
that 1957 totals will show a substantial 
increase over the 1956 total of 164 mil- 
lion dollars. 

“A substantial part of the increase 
over the past 23 years has been directly 
attributable to the work done by our 
association’s Toll Compensation Com- 
mittee, and more recently with the as- 
sistance of our full-time toll engineer. 
A substantial proportion of these toll 
compensation increases went to yout 
California companies.” 


The more companies affiliated with 
USITA, Mr. Barnhart said, the more 
effective will the association be in rep- 
resenting the interests of the industry 
in the forefront of national affairs. 
With the financial and moral support 
of more companies, USITA will be in 
than before 
to help the Independent telephone in- 
dustry take the “Forward Look,” Mr. 
Barnhart stated in conclusion. 


a stronger position ever 


Brig. Gen. Prescott M. Spicer, United 
States Air Force, chose as his topic 
“The Air Defense Mission In Our Na- 
Strategy.” He stated: “Man is 
starting to write a new chapter on the 
history of his civilization and how this 
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Service conditions demand that guy, messenger and over- 
head ground wire possess the strength, ductility and cor- 
rosion resistance that will assure safe installation and long 


trouble-free service life. 


To meet these requirements, CFal makes steel that has 
exactly the right chemical and physical properties. It draws, 
galvanizes and strands the steel wires into a product that 
will give years of satisfactory service. Extreme care in 
cleaning and galvanizing produces a tightly bonded coating 
of pure zinc that provides maximum protection against 
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call him today ? 5672 
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STATION WIRE 


Now, color conscious subscribers can be kept 
happy when you use WB Plastic Jacketed 
Beige Station Wire. A clear soft beige, 
harmonious in any surroundings, satisfies 

the most particular housewife. 


WB Jacketed Station Wire is designed for 

fast, economical installation with stapling guns. 
Available in two, three and four parallel soft 
copper conductors. Conductors are insulated and 
color coded with free-stripping polyethylene and 
jacketed with PLASTITE in beige, brown or ivory. 


chapter will end is a primary concern 
to all people in these troubled times.” 


Air power, coupled with atomic 
power, following World War II, made 
obsolete our prior national strategy of 
reliance on broad ocean barriers to 
protect us from invasion, General 
Spicer continued. In 1949, when the 
Soviets exploded their first atomic 
weapon, it became apparent that our 
country was potentially exposed to sur- 
prise and devastating attack, he said; 
this led, first, to the concept of retalia- 
tory forces — primarily the Strategic 
Air Command (SAC) and, second, to 
the development of an extensive air de- 
fense system. This system was needed 
to warn of surprise attack on SAC and 
for actual defense of vital U. S. targets, 
Spicer stated. 


Continuing his discussion of air de- 
fense, Spicer said: “Since about 1950, 
air defense has grown to include ele- 
ments of the Air Force, the Army, the 
Navy, and the RCAF. Operational con- 
trol is vested in a single commander of 
the North American Air Defense sys- 
tem. He controls operationally the vast 
complex of radar, communications and 
weapons stretching in an unbroken line 
from the Arctic Circle to Mexico and 
from the Azores to Hawaii.” 


General Spicer further stated: 


“To better understand the complexity 
of the air defense system (which repre- 
sents only one element of the entire 
military system), a description is given 
of the air defense forces in the Western 
Region. This requires radar surveil- 
lance and weapons coverage of 10 mil- 
lion cubic miles of air space in the 
western part of the United States. 

“The functions include early warning 
of attack, primarily based on radar; 
identification of approaching aircraft, 
involving cooperation with CAA; inter- 
ception of unknown aircraft by manned 
fighter interceptors; and, should hostile 
aircraft be encountered, their destruc- 
tion by fighter aircraft or Army NIKE 
missiles. 


Pointing out the high cost of a sys- 
tem of this type, General Spicer said: 
“We have almost 5 billion dollars al- 
ready invested in the Western Region 
and a gross cost within the next few 
years of about 10 billion dollars. The 
high cost of the present system together 
with the potential threat of enemy mis- 
siles, naturally brings up the question 
as to whether there is an alternate 
course of action in national policies 
which should be chosen. 

“For example, if we abandon our 
present weapons concepts and concen- 
trate investment on missiles alone, we 
would lay the United States bare to at- 
tack, including surprise attack on our 
retaliatory SAC forces. This is not 
acceptable. 

“There is much thought at high level 
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of new concepts of strategy for poten- 
tial nucle2y war, such as the strategic 
ideas advanced py H. A. Kissinger in 
April 1957 Foreign Affairs. 

“Careful analysis shows that there 
is no escape from maintaining current 
military strength-in-being plus exten- 
sive research to provide us with reliable 
missiles and related advanced weapons. 
When developed, these ICBM missiles 
will provide strategic retaliatory capa- 
bility; and advances in radar and mis- 
sile control may permit effective de- 
fense against enemy intercontinental 
missiles.” 

In conclusion, Spicer stated: “This 
course of action must be followed by 
the United States, although it will rep- 
resent a high cost and continued invest- 
ment of much national talent and re- 
sources. 

“Though we stand on the threshold 
of a Golden Age which can be made 
possible by peaceful uses of atomic 
power, continued national preparedness 
with the force-in-being is the price we 
must pay to remain free and find a 
peaceful destiny in these troubled times. 
The Golden Age can lie ahead for us if 
our nation and people remain _ re- 
sourceful, courageous and determined.” 


Directors for the 1958-59 term were 
named as follows: Harlan W. Holm- 
wood of Santa Monica; J. P. Maguire 
of Taft; Peter A. Nenzel of Monrovia; 
J. Curtis Newman of Thermal; W. Gil- 
man Snyder of Weaverville; Allan R. 
Stacey of Sunland, and Donald H. 
Strahl of Gilroy. 

The directors elected the following 
officers: President, Mr. Maguire; first 
vice president, Mr. Snyder; second vice 
president, Mr. Holmwood, and _ secre- 
tary-treasurer, Neal Hasbrook of San 
Francisco. 


Traffic Panel 
By MAYME WORKMAN 


In his introduction to the traffic panel 
discussion, Mr. Jarboe stated: “This 
is the sixth year of our traffic panel 
discussions. We have tried to bring 
you items that would be useful to you, 
things that you could go home and 
place into effect, or which, at least, 
would provoke some thinking about dif- 
ferent phases of your job. 

“For the traffic discussion this year 
we selected the topic, ‘Working With 
People.’ We did this at the suggestion 
of your program chairman, who appar- 
ently had heard of the work the traffic 
department of General Telephone Co. 
of California had been doing along this 
line. 

“The reason we presented this pro- 
gram to our offices was the extremely 
high turnover in our traffic force. We 
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Positive strength and durability econo- 
mies, combined with the superior quali- 
ties of steel, make @rapo Galvanized 
Steel Strand a rugged performer. The 
heavy, ductile, tightly-adherent galvan- 
ized coating — applied by the famous 
Crapo Process — provides dependable 
protection for the steel, prolongs the 
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TELE-MUFF CO. 
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wanted to see if we could find out why 
we were having so many resignations. 
Of course, we knew the reasons that 
people gave when they resigned, but we 
were inclined to believe that these were 
not the real ones, at least, we didn’t 
believe all of them were. We knew that 
there must be something, but we didn’t 
know just exactly what it was that 
caused our people to be dissatisfied. 


“We tallied the things the operators 
complained about in informal discus- 
sions with their supervisors and this 
gave us a clue. We also learned of the 
results which had been obtained by the 
Pacific Telephone Company in a survey 
of their people who had resigned. Their 
results pointed to the fact that approxi- 
mately 40 per cent of those resigning 
did not like the supervision they had 
received. 

“The next thing we did was to make 
an opinion survey of our entire traffic 
force of over 2,000 people. The results 
of this confirmed our suspicion. Thirty- 
nine per cent of the force objected to 
supervision. One outstanding thing 
about the questionnaire . .. all of the 
people queried stated they liked being 
This without 
exception . . . on all returned ques- 


operators. feeling was 


tionnaires. 


“We took action immediately to do 
something about this situation. We sent 
a group of people from our training 
section, ...to put on a skit before all of 
our supervisors and chief operators, 
which was followed by a discussion that 
you will hear today on ‘Working With 
People.’ The results of this were bet- 
ter than we could even have hoped for. 
Losses in the operating force dropped 
from 103 per cent in 1956 to 90 per 
cent in 1957, to 60 per cent in 1958. 
Union grievances dropped 60 per cent. 
Grievances concerning supervision 
dropped 66 per cent. Traffic grievances, 
that had been 40 per cent of the total 
for the company, dropped to 25 per cent 
of the total company.” 


Following this introduction, Chair- 


man Jarboe introduced Douglas Con- 
rod, practices and training supervisor, 
General Telephone Co. of California, 
moderator of the panel discussion. 


Mr. Conrod brought out many perti- 
nent facts regarding working with peo- 
ple. He stated, “The chief function of 
any supervisor’s job is to train toward 
securing and improving the cooperation 
of those we supervise. We should see 
realistically both ourselves and our peo- 
ple.” He also advised: (1) Make each 
person you supervise self-reliant. (2) 
Build up the person’s confidence. (3) 
Guard against any impulse to do the 
job yourself. (4) Give the person you 
help the reason why. 


Mr. Conrod said that the supervisors 
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should take a look at themselves as 
others see them. He suggested: 


(1) Control your ego or vanity; 

(2) Do not be “bossy’’—ask em- 
ployes to do things in such a way they 
will want to do them; 

(3) Keep your emotions under con- 
trol; 

(4) Inspect each question from every 
angle before giving an answer; 

(5) Treat all your people the same; 

(6) Do not be over-critical or petty 

(7) Sarcasm and unkind remarks 
are unnecessary; 

(8) Be interested in what your peo- 
ple think of you. 


As each phase of “working with peo- 
ple’ was presented, the moderato 
called upon the panel members for 
opinions and suggestions. 

An interesting phase of the traffic 
panel discussion was the presentation 
of several scenes demonstrating the 
right and wrong way of “Working 
With People.” The subject title of the 
skit was: “A Day in A Traffic Office.” 
Four scenes were enacted: 

The members of the cast were: 
Jeanne Weisgram, Doreen Webb, Lu- 
cille Crosby, Douglas Conrod, Betty 
Johnson, and Phyllis Berger. 

During this meeting Mr. Jarboe in- 
troduced Mayme Workman, traffic edi- 
tor of TELEPHONY, a former co-worker 
and friend from Illinois, during the 
years Mr. Jarboe spent in that state. 

The closing thought of the panel was: 
“Experience still proves that despite all 
our technological advances and mechan- 
ical innovations, the handling of people 
is still the most complex and demanding 
duty expected of a supervisor.” 


Cook Company Film Portrays 
Independent Telephony 


Cook Electric Co. announces it has 
produced a film portraying manufac- 
ture and development of some of the 
equipment used by the Independent 
telephone industry as well as a brief 
history of the field. Titled ‘Cook 
Calling,” this 16mm sound movie is 
in color, and runs 1444 minutes. It is 
now available for showing from Cine- 
fonics, Inc., Morton Grove, IIl., or any 
of the Cook Electric Co. regional offices. 

The film compares pre-1900 telephone 
service with that rendered today. The 
part played by Independent telephone 
manufacturers and suppliers also is 
depicted. 

Manufacture of Cook Electric’s heat 
coil and its combination with the 
“grasshopper fuse’ are shown; also a 
view of power-cross equipment sustain- 
ing high-voltage ares, then interrupting 
a power circuit. 

The future of the telephone industry 
is represented in shots of manufac- 
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buying 


Yes, pennies, even one or two, often make the 
difference in purchasing. That’s why we remind 

cable buyers to look for Full Dollar Value when 
making their choice. Cables may be made similar, 
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line (in deliveries, in handling characteristics,in 
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free performance for each dollar that you invest. 

That’s because the folks at Superior Cable utilize all 
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maintain our stocks and deliveries to put yeur orders 

at the proper destinations when they are needed, without 
substitutions, without delays. 


If you haven't been getting your Full Dollar Value in 
cable purchases we suggest that you try Superior cables 
from Buckeye....where a dollar invested offers 100 plus 
cents worth return in value, quality, performance and 
service. 

Superior cables and wires are made to 


serve every communication need. 


Buckeye stocks most 
sizes and types for 
immediate delivery 





turers doing research and development 
work on new techniques—transistorized 
switching, underground cabling and 
The film con- 
into the 
Center to 


work on 


microwave transmission. 


cludes with a glimpse new 


Cook Technological show 


some research 


missiles and 


space. 


Malleable lron Names 
Two Representatives 

Malleable Fittings Co., Bran- 
ford, recently announced two 
sales appointments for their pole hard- 
ware division. 


Iron 
Conn., 


Jake Rudisill Associates, 1312 Myr- 
tle Ave., Charlotte 3, N. C. will serve 
the states of North and South Caro- 
lina and eastern Don R. 
Greig will be the 
pany in Michigan peninsula) 
Indiana, northern Illinois, and the 
southern half of Wisconsin. 


Tennessee. 
representing com- 


(lower 


Kellogg Plans Microwave, 
Carrier Plant in N. C. 

International Telephone & Telegraph 
Corp. announced on June 20 that a new 
plant will be built at Raleigh, N. C., 
United States 
division, Kellogg Switch- 
board & Supply Co. of Chicago. 


and leased by its com- 


munications 


Artist's drawing of Kellogg’s new microwave and carrier manufacturing plant in 


Raleigh, N. C. 


builder. 


The 30,000-square-foot 


George T. Scharffenberger, Kellogg 
president, said the plant will manufac- 
ture carrier and microwave equipment 
which will utilize the over-the-horizon 


technique developed by IT&T. 


Although the new plant is not sched- 
uled for completion until October, Kel- 
logg has begun moving equipment into 
10,000 square feet of temporary quar- 
and initial hiring will begin im- 
mediately, Mr. Scharffenberger added. 

He said that the plant would employ 


ters 


more than 100 persons during its first 


year of operation and approximately 


200 during the second year. 


The new Kellogg plant will contain 


building is being leased from a_ private 


30,000 square feet of manufacturing 
and office space, with provisions made 
for additional expansion of 200,000 
square feet. There will be 50,000 square 
feet allotted to the 


25-acre site. 


parking space on 


Kellogg’s home office is at Chicago. 
The company has manufacturing facili- 
ties at Chicago, Clifton, N. J., Corinth, 
Miss., and City, Mo. It has 


regional offices and warehouses at Chi- 


Kansas 


cago; Burlingame, Cal.; Kansas City, 
Kan.; Atlanta, Ga., and Passaic, N. J., 
where office 
Kellogg also has warehouses at Minne- 
apolis, Minn.; Dallas, Tex., and Mans- 
field, O. 


its export also is located. 
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H. Y. Kraepelien Joins 
General Telephone System 
Hans Y. Kraepelien will join General 
Telephone System, it was announced in 
New York on July 10 by General Tele- 
phone’s president, Donald C. Power. 
Educated in Sweden, Mr. Kraepelien 
received his engineering degree from 
the University of Stockholm in 1928, 
and shortly thereafter joined L. M. 
Ericsson. After many years experience 
in various phases of the Ericsson oper- 


H. Y. KRAEPELIEN 


ation, he became president of North 
Electric Co., an Ericsson affiliate, lo- 
cated in Galion, O. 

All of Mr. Kraepelien’s business ex- 
perience has been in the communica- 
tions field. Mr. Kraepelien was ex- 
pected to begin his new assignment 
with General Telephone System on July 
15. 


IN THE NATION'S CAPITAL 


Continued from page 20 


Basis of the suit was alleged improper 
and illegal real estate assessments 
against the telephone company’s prop- 
erty by the city of New York. The 
city later made refunds to the com- 
pany for the improper assessments dur- 
ing the tax years involved. 

But, because the company paid its 
federal tax on an accrual basis rather 
than on a cash basis, it contended that 
it should have been permitted to make 
tax deductions that would have re- 
flected the improper assessments in the 
years when the city returned the over- 
charge. The government contended, 
however, that the telephone company 
should take its tax refund as deduc- 
tions during the years in which the 
improper assessments were made. 

Just* what the law is or should be 
(on this rather narrow point of tax 
construction) is not clear even now. 
But Uncle Sam had agreed to close the 
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INSIDE 
WIRING 
oF y=) 


Available in Brown or Ivory Jacket in 22 
and 24 A.W.G. from 6 to 76 pairs. WB 
Inside Wiring TELECABLE offers many ad- 
vantages including: 


Light weight for easy installation 
Moisture resistance for damp ducts 
Plastite insulation resists crushing 

Easily pulled when installing in ducts 
Unaffected by humidity 

Easy to terminate 


Full color-coded insulation assures last- 
ing polarity identification 


Jacket is tough, flame and abrasion re- 
sistant 


Steel rip wire makes stripping easy 


Permanently marked with gage and 
number of pairs 


; — 
WELL BUILT WIRES SINCE 1899 


LaDRRE nh N PURALLEDD ERE I ES EBERLE DN PB AE RRB a 


C wait WHITNEY BLAKE COMPANY 


NEW HAVEN 14, CONNECTICUT 





Carrier Theory 
and 
Operation 


NOW a Complete program 
to Train Telephone Technicians! 
For Individuals or 


Company Classes 
BY HOME STUDY OR IN RESIDENCE PROGRAM 


UNIQUE Training Plan developed in collabo- 
ration with major American telephone com- 
panies and telephone equipment manufac- 
turers who recognized the need for such a 
training program for many years. TT! offers 
complete training from basic electricity and 
radio theory through advanced telephone 
carrier techniques. 


PERFECTED IN USE 


The TTI program has been tested and perfected 
by telephone men . . used by communica- 
tions companies to train plant engineers and 
installation technicians many had no 
previous electronic experience. TTI training 
fully qualified them to install, operate and 
maintain telephone equipment 


QUICK, EASY, ECONOMICAL 
Write for complete information, TODAY! 


Telephone Training Institute 


. BOX 1986, PORTLAND I!, OREGON 


A complete telephone directory 
publishing service 


300 MONTGOMERY ST., SAN FRANCISCO, CALIF. 
OFFICES: EVERETT, WASHINGTON - KILGORE, TEXAS 
COOS BAY, OREGON - BEAVERTON, OREGON 
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book with the 
dollars, 
federal 


be on a more 


payment of a million 
which would indicate that the 
attorneys thought they might 
questionable side of the 


argument. 


Taxes vs Rate Increases 
Speaking of 
heavy 


taxes, the 
taxation on public 


impact of 
utility 
panies underlined graphically in 
the recent Chicago area 
increase. The 


com- 
was 
electric rate 
Commonwealth Edison 
Co. has been permitted to increase elec- 
tric rates so as to boost gross revenues 
approximately 26.4 
year. The 
the increase because the company’s rate 
of return had fallen below 5.8 per cent, 
which the commission had 
established as fair. 


million dollars a 


Illinois commission granted 


already 


An editorial in the 
Tribune 
company 


Chicago Daily 
that the 
11.9 million dol- 
net revenue to bring its rate 
Then the editorial 
went on to point out that “the 
lector, 


observed, however, 
needed only 
lars more 
of return up to par. 
tax col- 
who had no part in asking for 
the increase, must nevertheless tap the 
wires for the lion’s share, amounting 
to 14.5 dollars.” Of this the 
city of Chicago will get approximately 
$731,000. Several 


million 


suburban communi- 
ties will get smaller amounts. But the 
federal government stands to get 13 
million dollars additional revenues be- 
cause of the 52 per cent corporate in- 
come tax. 

The Tribune 
“When we see a 
make its 
double 


concludes: 
forced to 
more than 
what it needs, the eternal price 
which has been plaguing us 
seems a great deal simpler to under- 
stand.” 
Telephone 
sary rate increases are very often in 
the same fix. They have to ask (and 
permission from the commis- 
sions to charge their subscribers about 
» just in order to get an additional 
dollar of necessary net revenue. Most 
of the difference goes to the “silent 
partner’”’ in every business enterprise 
these days—Uncle Sam. 


editorial 
company 
customers pay 


spiral 


companies seeking neces- 


receive) 


Weigt of Exide Retires 


John W. Weigt, New York branch 
sales manager of Exide Industrial Divi- 
sion of the Electric Storage Battery 
Co., will retire on July 31 after more 
than 38 years service with the Phila- 
delphia firm. 


ALL OF YOUR CENTRAL OFFICE AND 
INSTALLATIONS, OSINCATIONS. AND 
ENLARGEMENTS, IT'S TH 
i. 


T. E. 


TELEPHONE ELECTRONICS INSTALLATION CORP. 


Hayes Bidg., 12 E. Tenth St., Erie, Pa. 
CAN WE SE OF SERVICE TO YOU? 


INSPECTION SERVICE 


"AT TIMBER TREATING PLANTS" 

Of poles, crossarms, and preservative treat- 
ments. Analysis of wood preservatives. Con- 
sultation and specification writing. 

A. W. WILLIAMS INSPECTION CO., INC. 

MOBILE, ALABAMA 
New York—St. Louis—Portiand, Ore. 

Inspectors stationed throughout the U.S.A. 


CABLE CONSTRUCTION CO. 


1512 Center St. Tacoma, Washington 


ENGINEERING - CONSTRUCTION 
SPLICING - CABLE PLOWING 


CENTRAL OFFICE INSTALLATION 
World-Wide 


CABANISS- POGUE COMPANY 


Consulting Engineers 


Appraisals—Cost and Rate Studies 
Financial Assistance 


GRANT BLDG., ATLANTA, GEORGIA 





CARL C. CRANE, INC. 


Consulting Engineers 
2702 Monroe Street, Madison 5, Wis. 
Telephone CEdar 3-4210 





ENGINEERING ASSOCIATES, INC. 


Consulting Engineers 


79 W. PEACHTREE PLACE, N. W. 
ATLANTA, GEORGIA 
TELEPHONE: JAckson 3-5925 





McGRATH 
ENGINEERING, INC. 


Consulting Engineers 


209 West 6th Street 
TOPEKA, KANSAS 


Telephone CE 2-2358 





SLOAN, COOK & LOWE 
CONSULTING ENGINEERS 


tg ey Hy Cost Studies 
lant, Traffic and Commercial 
Engineering 


120 S. La Salle St. 


Chicago 3, ill. Tel: FRanklin 2-5924 


CABLE SPLICERS ¢ LINEMEN 
STATION INSTALLERS 


STEADY WORK, GOOD PAY 
MIDWEST LOCATION. 


The Weikel Line Company, Inc. 
FORT WAYNE, IND. 


TELEPHONY 





Qualified and experienced trouble 
and repair service on Central Office 
equipment—manual and automatic— 
in Michigan area. 


Louis P. Van Den Berge 


R.R. 1, Zeeland, Mich. 
Telephone Borculo TRinity 19911 





E. A. BOCK CONSTRUCTION CO., INC. 
Specializing in underground and 
utility plant construction. 


P.0. Box 836 
Meyer & Moeller Rds. 


Tele. E-4388 
Fort Wayne, Indiana 





ROBERT E. FOLEY 
CONSTRUCTION CORP. 


DESIGN—SURVEYS—APPRAISALS—Construc- 
tion and Maintenance of Overhead and Under- 
ground Telephone Plant. Complete supply of 
poles available for emergency requirements. 
48 GRISWOLD STREET 
BINGHAMTON, N. Y. TEL. 2-7215 





TUDOR AND YAGER, INC. 
Telephone Construction 


TIPTON, INDIANA 
Phone OSborne 5-2267 


YATES CONSTRUCTION CO. 


“Specializing in 
Telephone Construction” 


Cebie Splicers, Telephone Installers, Equip- 
ment Installers, Construction crews. 


1507 SOUTH SIXTH ST. PADUCAH, KY. 
TELEPHONE 2-4623 


KILLOREN COMPANY 
Construction crews—lInstallers 
Cable Splicers 
30 years experience 


136 N. State St. Appleton, Wisconsin 
REgent 3-5549 


TELEPHONE CONSTRUCTION, INC. 


P.O. BOX 267 JEFFERSON, IOWA 
EVergreen 6-2626 
Residence or after hours call 
EVergreen 6-2313 
for bids on 
Construction, Engineering, Installations 
for commercial telephone companies 


Construction Crews Station Installers 
Central Office Installations 
Cable Splicers Complete Engineering 


HENKELS & McCOY 
6100 North 20th Street Philadelphia, Pa. 
Now Operating in 30 States 


OFFICES LOCATED AT 
Bikhert, Ind. ...ccccccccccsccce Tel. 2-5650 


Tel. 966 
Bloomington, lil. ...........005- Tel. 6-1850 
SeROTSTE, WG. cccccccvccccecs Tel. 9-2542 
Gee, Fes. ccccececcccscces MArion 9-1284 


PERFORMANCE Has Built Our Business 
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Loading Coils (new) W.E. 
96A Case equipped with 40 +644 (175 MH) coils, lead stub $50.00 
96A Case equipped with 50 +644 (175 MH) coils, lead stub 60.00 
229A Case equipped with 152 +644 (175 MH) coils, lead stub. 150.00 
124A Case equipped with 10 +638 (44 MH) coils, lead stub 30.00 
124B Case equipped with 26 +638 (44 MH) coils, lead stub 65.00 


Phantom loading 
204CG Case equipped with 12 SMI1 units (88MH side, 50 MH ph) $100.00 
108B Case equipped with 16 MFI! units (88MH side, 50 MH ph) 125.00 


For field wire or 


Rural Distribution loading 
(load the pairs you want where you want) 5000-6000 ft. 
spacing light-weight plastic (1'/. lbs.) may be supported 
by pair it loads 3''x3!/,"x4l/," hinged lid and wire slots 
rubber gasketed to keep out moisture—special terminals 
to accommodate field wire. Will double talking range 
C-114A on twisted pair wire & cable. 
C-114A (Signal Corps) contains one +632 (88MH) coil, potted. . $2.00 
(632 coil may be melted out for repotting in larger case) 


Phantom coil mounting 


(For pole or crossarm) 
complete with 2 +C-161 repeating coils 
(Signal Corps moisture-proof version of 
W.E. 77A) and W.E. +84A, 5 pair pro- 
tector with +26 & +30 discharge blocks. 
Heavy galv. metal with cover (wires enter 
at bottom). 

Also available with W.E. +76A or +75A 
rep. coils (same price) $15.00 
(mountings sold only with coils) 


Repeating Coils (new) 
W.E. 77A (substitute) C-161 $ 3.50 
76A (two coils) I:1 rat. 5.00 
75A (better matched) 6.00 
91A (double coil) 10.00 
93A, B, F, G 12.50 
70A ring-thru 5.00 
27A non-ring-thru 3.00 
25A two of above 5.00 
94E non-ring-thru 2.50 
94G 3.50 
94H 5.00 
101A 5.00 
120C, CS, E, ES 5.00 
Retard coils, 149E 3.00 

(many other W.E. coils) 


The Telectric Co. 


1218 VENICE BOULEVARD ° LOS ANGELES 6, CALIF. 


Coil Mounting 


Kellogg 
20A Repeating $2.50 
19A Repeating 3.50 
21A Repeating 3.75 
A.E.Repeating 4A type 
D-281596-A, ring thru 3.50 
Trunk units, W.E. Kellogg 
Relays, most types 
Switchboard equipment 
Shipped on Approval 
Satisfaction Guaranteed 





HARRIS-McBURNEY CO. 


PUBLIC UTILITY CONSTRUCTION 


Complete outside 
telephone plant 
builders. From 
frame to the phone 


MULLEN 
CONSTRUCTION COMPANY 


2002 E. Wisconsin Ave. REgent 4-9881 
Appleton, Wisconsin 


A complete construction service for the 


telephone industry 


Construction Crews Engineering 
Station Installers Appraisals & Roports 


Cable Splicers C. O. Installation 


Underground Duct Systems 
Telephone ST 44126 


P.O. Box 267 Jackson, Michigan 





CLASSIFIED SECTION 


Rates 15 cents per word payable in advance. Minimum charge $3.00 for 20 words or less. 
Classified advertisements must reach us 8 days before publication date. 


HELP WANTED 





WANTED: Telephone Installers, 
Cable Splicers, Linemen, Central Office 
Installers. Yates Construction Com- 
pany, 1507 South 6th St., Paducah, 
Kentucky. Telephone 2-4623. 


CABLE SPLICERS, Station Install- 
ers, Equipment Installers, Linemen. 
Experienced men needed. Steady work, 
good pay. Henkels & McCoy, 1211 Ken- 
more Avenue, Elkhart, Indiana, or 6100 
N. 20th St., Philadelphia, Pa. 


AUDITOR, a fully qualified tele- 
phone auditor for a growing Florida 
forty thousand station company. Re- 
ply to Inter County Telephone & Tele- 
graph Co., Fort Myers, Fla., G. T. 
Bradbury. 


TWC EXPERIENCED COMBINA- 
TION MEN for dial exchanges. Must 
be good on line and instrument trouble. 
Reply Box No. 4118, c/o TELEPHONY. 


INSTALLER-REPAIRMEN — tele- 
phone system in northern Illinois, 5,000 
stations, has opening for two experi- 
enced installer-repairmen. Permanent 
position for right men. Please state 
age, qualifications, references and ex- 
pected wages in reply. Write Box No. 
4119, c/o TELEPHONY. 


HELP WANTED 


HELP WANTED 





TELEPHONE MEN 
(Age is No Barrier) 
U.S. CITIZEN 
Recent developments have created additional 
challenging, truly worth while opportunities 


with our rapidly expanding Overseas Tele 
prone operation Present categories include 


CHIEF 
Engineering Advisor 


Qualified by past experience as Chief Eng 
neer of an American Telephone Company 


For Each Of The 
Following Categories: 
Outside Plant Engineering 
Telephone and/or 
Telegraph Traffic 
Toll Test and Carrier 
Carrier Telephone and 
Telegraph Maintenance 
e Automatic Dial 
Compensatior 
company benef 
for you and jy 
RECENT experience is 
write detailed résumé to 


PHILCO 


TechRep Division 


» Salaries, valuable 
slocation assistance 

PRESENT or 
acceptable Please 


22nd & Lehigh Avenue 
Philadelphia 32, Pa. 





MAGNETO HANDSETS 


WALL OR DESK 


LEICH 901 


(RECONDITIONED) 


® 1600 Ohm Ringers 
@ Neoprene Cords 


No Changes Necessary 
to Use as Desk or Wall 
Telephone 


BUCKEYE TELEPHONE & SUPPLY CO. 


Dept. T, 1250 Kinnear Rd. 


HUdson 8-0655 


Columbus 21, Ohio 


Kellogg Switchboard & Supply Company, 
@ progressive, expanding telecommunication 
manufacturer, has several openings for men 
with a minimum of five years experience 
as Central Office equipment installation fore- 
men or supervisors. These positions require 
familiarity with all phases of dial or manual 
equipment installation and testing. You will 
travel and werk on commercial and govern- 
ment projects, foreign and domestic, in the 
capacity of supervisor over large Central 
Office installations. 


To qualified applicants Kellogg offers: 


48-hour work week with time and 
a half for over 40 hours, plus 
expenses for 7 days a week. 


Company-paid retirement plan 
Group insurance. 


OPPORTUNITY to grow with a 
rapidly expanding division of the 
world-renowned International Tele- 
phone and Telegraph Corporation. 


Submit résumé to: 
KELLOGG SWITCHBOARD 
& SUPPLY COMPANY 
6650 S. Cicero Ave. 
Chicago 38, Ill. 


SWITCHMAN 
fied, preferably 
equipment. 
résumé to 
CO. 


Must be fully quali- 

with Step by Step 
Reply, sending complete 
Orange County Telephone 
19 John St., Middletown, N. Y. 


MANAGER for REA Financed 
Rural Telephone Corporation presently 
serving 825 members with modern dial 
service, future sections will increase 
membership, must have administrative 
ability to direct all phases of telephone 
operations. State age, experience and 
salary desired in letter to Bowman 
Slope Rural Telephone Mutual Aid 
Corp., Bowman, N. D. 


WANTED TO BUY 


TELEPHONES—all types—any con- 
lition; candlesticks, wall sets, etc. 
Write advising quantities available. 
Our truck will pick up. Reply to Box 
No. 3952, c/o TELEPHONY. 


USED CABLE PLOW capable of 
36-inch depth, 14-inch O. D. Cable. 
Contact U. S. Cable Constructors, Inc., 
P.O. Box 378, Appleton, Wis. Telephone 
REgent 4-9882. 


MAGNETO 
300 stations. 
ing states. 
Ford, 
Texas. 


EXCHANGE — 150 to 
Prefer Texas or adjoin- 
For details write H. L. 
1718 Merchant St., Abilene, 


EARTH BORING MACHINES—all 
makes — all types — also Line Trucks, 
Pole Trailers, Cable Reel Trailers for 
reconditioning and resale. Wyoming 
Valley Equipment Division, 714 Wyo- 
ming Ave., Kingston, Pa. 


TELEPHONY 





CASH AVAILABLE for com- 
mon and preferred stocks or 
bonds of telephone operating 
companies. Write Box No, 4050, 
c/o TELEPHONY. 


WANTED 


Retired telephones and accessories, 
any quantities and makes. 


BOHNSACK EQUIPMENT CO. 
GERMANTOWN, NEW YORK 


SERVICES AVAILABLE 
CABLE PLACING AND SPLICING 


on contract or sub-contract basis. Pref- 
erably in mid-west. Contact L. D. 
Martin, Martin Construction Co., Cold- 
water, Kans. Telephone 2-2662. 


FOR SALE 


NINE-POSITIONS OF COMMON 
BATTERY Universal Cord Circuit Kel- 
logg 6-800 Switchboard. Now in oper- 
ation, to be replaced with new toll 
board January 1, 1959. Will consider 
selling in sections. Equipped with: 
500 common battery subscriber lines of 
which 300 can be converted to magneto, 
20 interposition trunks, 80 ring-down 
trunks with dial jacks and busy lamps, 
40 dial trunks equipped with dial jacks 
and busy lamps, 15 cord circuits on 
each position, 5 frequency divided har- 
monic ringing, capacity 200 additional 
local lines and 40 additional trunk cir- 
cuits, complete with all power and 
ringing equipment ready to put into 
operation. West Jersey Telephone Co., 
Belvidere, N. J. 


TWO KELLOGG RELAYMATIC 
DIAL SWITCHBOARDS 
equipped 140 lines, 12 links, 5 com- 
posite “0” trunks, two dial to dial “9” 


trunks; complete power equipment. One | 


50 line, equipped 40 lines, 7 links, 5 
dial to dial trunks, one dial to manual 
trunk, complete power equipment. This 
unit housed in 8x9’ frame building and 
can be loaded on a truck complete, 
building and equipment. 
phones, excellent condition, guaranteed. 


Leich 600 combined wall and desk type | 


-$11.00. Kellogg 1000 type, wall or 
desk—$12.00. W.E. 302 desk—$13.00. 
All types available with or without 
press to talk switches. Scott Rice Tele- 
phone Co., Prior Lake, Minn. 


For Sale Used 
CABLE PLOW 


Will Handle Up to 
Two 404 Pair Armored 


Mullen Electric Co. 


P.O. Box 378 
Appleton, Wisconsin 
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one 200 line, | 


Dial tele- | 





FOR YOUR 
DESK AT WORK 


AND HOME 


Ideal for gifts, 
prizes 


Bantam colored telephone, weighted, with 
top quality ball point pen trimmed in a 
Telephones in ivory, sand beige, yellow, 
red, green, light blue, light gray, pink, 
white. Pens in ivory, black, red, pink. 
Only $3.25 complete, postpaid. Send check or 
money order to W. H. Parker, 4817 Lorraine 
Dr., San Diego 15, Calif. 


ATLANTIC 


Creosoting Co., Inc., 17 Battery PI., N.Y. C. 
PINE POLES 
Creosote Oil or Pentachlorophenol 


Boston, Mass. Portsmouth, Va. 
New York, N. Y. Philade!phia, Pa. 
Savannah, Ga. 





POLES 


B. J. Carney & Co., 100 N. 7th St., 
Minneapolis, Minn.—Western red cedar 
poles. Pentrex Butt Treated or Plain. 





Cascade Pole Co., P.O. Box 743, Ta- 
coma, Wash, — Creosoted Douglas Fir 
and Cedar Poles. 


Cc. M. Christiansen Co.—Northern 
White Cedar Poles, Pentachlorophenol 
treated. Plant and Yards. Phelps, Wis. 





Dierks Forests, Inc., Wood Preserving 
Division, 810 Whittington Ave., Hot 
Springs, Arkansas. Southern Pine select 
poles, all sizes and lengths, pressure- 
treated, creosote or penta. Prompt 
shipment. 





Eppinger & Russell Co., 80—8th Av- 
enue, New York 11, N. Y.—Creosoted 
Poles and Cross Arms. Plants: Jackson- 
ville. Fla., Norfolk. Va., Eddington. Pa. 





International Creosoting and Construc- 
tion Co., Galveston, Texas.—Creosoted 
Southern Yellow Pine Poles. Plants 
Beaumont and Texarkana, Texas. 





international Paper Co., Long Bell Di- 
vision, 926 Grand Ave., Kansas City, Mo. 
—Pressure-treated Southern Pine and 
Douglas Fir Poles. Creosote and Penta 
preservatives. 


Montana Pole & Treating Plant—Box 
2004, Butte, Montana. Penta-Pressure 
treated Lodgepole Pine and Western 
Larch Poles. inquiries invited. 


Texas Creosoting Company—512 Main 
Street, Orange, Texas—Creosoted South- 
ern Yellow Pine and Dougias Fir Poles. 
Can also treat with ‘‘Penta.” 


FOR SALE 
WESTERN ELECTRIC NO. 392 
LOUD BELLS. Refinished and tested, 
with condenser—$6.00 each. Telephone 
Equipment, Inc., Montrose, Mich. 


ONE TYPE 32-A-3k PAX Automa- 
tic Electric Telephone Communication 
Apparatus, capacity 50 individual 
lines. Write McGraw-Edison Company, 
Lectro Products Division, Box 4023, 
Pittsburgh 1, Pa. 


BIG SAVINGS! 


=10 HEMINGRAY GLASS IN- 
SULATORS. Brand New, Export 


packed. Per 1050 


Only $21.50 


(lots of 5000 or more $18.75 ths 
prices f.o.b. Sacramento 


. Box 1896-T 


LORIS SALES 2072005: 


Sacramento, Cal 


i es 


ORDER FROM L. E. S. 
AND PAY LESS 


CABLE SPLICING TOOLS & SUPPLIES 
PROMPT DELIVERY FROM STOCK 


Send for Bargain Stock List No. CS. 


LINE EQUIPMENT SALES 
529 So. Dearborn St., Chicago 5, Ili. 


SPECIAL OFFER 


WD-2 FIELD WIRE—Twisted Pair, Each Con- 
ductor contains 3 Copper, 4 Steel Strands 
with Rubber Insulation and impregnated 
Weatherproof Braid. Put up on Steel 
Reels of 2 Miles Each. Mfg. for the Sig- 
nal Corps — UNUSED — All Fresh Fully 
Guaranteed, — @ $32.50/Mile, DE- 
LIVERED. 


QUANTITY DISCOUNTS! 


TELEPHONES 


NORTH ELECTRIC +5H6 — Desk Handset 
Telephone with Cycle and Straight Line 
Ringers. Dial Blanked for C. B. 

. . $11.50 Each 


AUTOMATIC ELECTRIC +40—Desk Hand- 
set Monophone with Straight Line or 
Synchromonic Ringers— 
DIAL BLANKED 
Quantity of 50 
Quantity of 100.........$10.50 Each 
With A.E. #24 DIAL $13.25 Each 


LEICH +901—Compact Magneto Desk or 
Wall Telephones @ $19.50 Each 
Quantity of 12 $18.50 Each 
Quantity of 24 $17.50 Each 

All Telephones Complete and FULLY RE- 


CONDITIONED with New Cords—GUAR- 
ANTEED! ! 


ALL NEW SUPPLIES IN STOCK FOR IMME- 
DIATE DELIVERY 


Rural Distribution Cable, Rural ‘‘C’’ Wire, 
Plastic Jacketed Cable including New 
REA Spec. 22——-FULLY COLOR-CODED 


ALL SIZES & GAUGES AVAILABLE AT 
LOW PRICES! 
QUANTITY DISCOUNTS! ! 
IMMEDIATE DELIVERIES! ! 


TELE-WIRE SUPPLY CO., INC. 


178-10 LIBERTY AVE., JAMAICA 33, N. Y. 
CALL AXtel 7-4756 


...$11.50 Each 
$11.00 Each 
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to ADVERTISERS 


Gladwin Plastics, Inc 

Goodrich Chemical Co., B. F., The.. 

Gould-National Batteries, Inc 

Graybar Electric Co 

Greenlee Tool Co 

Haley & Co., R. G 

Harris McBurney Company 

Henkels & McCoy 

Highway Trailer Company 

Hirsch Organization, Inc., Gustav. . 

Holan Corp. 

Holub Industries, 

Indiana Steel & Wire Co 

Ingram-Richardson Mfg. Co 

International Business Machines 
Corp. 

International Harvester Company. . 

Irwin Auger Bit Co 

Johns-Manville 

Justrite Mfg. Co 

Kander & Company, Allen 

Kearney Co., Jas. J 

Kellogg Switchboard & Supply 
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Kennecott Wire & Cable Co 
Killoren Company 
Klein & Son, Mathias............ 
Kleinschmidt Laboratories, Inc..... 
Koiled Kords, Inc 
Koppers Co., Inc. 

Tar Products Div.. 

Wood Preserving Div 
Leich Sales Corporation 
Lindsay Telephone Supply Co...... 
Line Equipment Sales............ 
Lorain Products Corp., The....... 
Loris Sales 
Lynch Carrier Systems, The 
Magnolia Chemical Company, Inc... 
McCabe-Powers Auto Body Co..... 
McGrath Engineering, Inc 
Monsanto Chemical Co.— 

Plastics Div. 
Morrison-Pelsue Co. .............. 
Mullen Construction Co 
Murphy Engineering Laboratories. 
Natco Corporation 
National Electric Products Corp.... 
National Pole & Treating Div 
National Standard Co 
National Telephone Supply Co..... 
Neubauer Manufacturing Co 
Neuses, Inc., P. K 
North Electric Company 
Onan & Sons, D. W 
Orangeburg Manufacturing Co., Inc. 
Owens-Illinois 
Page & Hill, Inc 
Page Steel & Wire Div. 

American Chain & Cable Co...... 


WESTERN REPRESENTATIVE: 
McDonald-Thompson, 625 Mar- 
ket St., San Francisco, Cal.: 
3727 W. Sixth St., Los Angeles: 
Colorado National Bank Bldg., 
Denver, Colo.; National Bldg., 
Seattle, Wash.; 3217 Montrose 
Blvd., Houston. Tex.: 2010 S. 
Utica, Tulsa, Okla.; 912 S. W. 
Market St., Portland 1, Oregon. 


Parker, W. 
Phelps Dodge Copper 
te! Sere 4-; 
Philco Corp., Gov’t & Industrial Div. 6- 
Phileo Tech Rep Division y 
Piedmont Wood Preserving Co..... 
Porcelain Products, Inc 
Porter, Inc., < 
Preformed Line Products Co 
Radio Engineering Products, Ltd... 
Radio Frequency Laboratories, Inc. 
Ramset Fastening System 
Rawlplug Company, The 
Raytheon Mfg. Company 
nein a Tere 
teichhold Chemicals, Inc 
teilly Tar & Chemical Corp 
Reliable Electric Company 
Remington Rand Div 
Rex Corporation, The 
Reynolds Metals Company 
Roebling’s Sons Corp., John A...... 
Rohn Manufacturing Co 
Rolatape, Inc. 
Runzel Cord & Wire Co 
Ryan Manufacturing Co., F. 
S & G Manufacturing Corp 
Schauer Mfg. Co 
Sierra Electronics Corp..... 
Sloan, Cook & Lowe Co 
Stainless, Inc. Saas oer hoe 
PE OEE eee 
Stewart Bros. 
Stromberg-Carlson Co. 
Superior Cable Corporation 
Suttle Equipment Corporation 
Taylor-Colquitt Co., The 
Telectric Co. 
NN ors sis a Sea wins ewars wa eess 
Tele-Muff Co. 
Telephone Construction, Inc 
Telephone Training Institute 
i Ser ene er 
Tele-Wire Supply 
Telkor, Inc. 
Templeton, Kenly & Co 
Thornhill Publishing Co 
Transandean Associates, Inc 
Tudor & Yager, 
United Electric Controls Co 
U. S. Cable Constructors, Inc 
United States Independent 
Telephone Association 
U. S. Industrial Chemicals Co 
United States Instrument Corp..... 
United States Motors Corp 
United States Steel Corp. 
American Steel & Wire Co....... 
Creosote Division 
Universal Controls Corp 
Utica Drop Forge & Steel Div...... 
Se i eee re 
Utility Tool & Body Co 
Warren Mfg. Company, Inc 
Weikel Line Company 
Western Biectric Co... .......scnce. 
Whitney-Blake Co. .......... 64, 65, 
Wickwire Spencer Steel 
Division of CF&l 
Williams Inspection Co., Inc., A. W. 
Willys Motors, Inc 
Wiremold Co., The 
Woodings-Verona Tool Works...... 
Wyoming Valley Equipment Div.... 
Yates Construction Co............. 71 
York-Hoover Corporation = 
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THIS IS AUTOMATIC’S NEW 
TYPE 58S LOADING COIL 


Wi ith the development of this smaller, lighter loading 
coil, Automatic Electric brings you two important benefits: 
(1) You'll save valuable space in vault installations, and 


(2) You can use lighter poles for aerial mountings. 


The Type 58 loading coil is about the diameter of 
ahalf dollar. What's the secret? Molybdenum-permalloy— 
a core material with high permeability that permits 
a much smaller core. Result: a lighter, smaller coil. 

In addition, Type 58 loading coils are moisture-proofed 
in a new way. Instead of using impregnating materials, 
they’re pressure-sealed in gas-tight steel cases. 


If you’re looking for an economical way to meet top 


ae transmission standards on inter-office trunks, long subscriber 
.»2t’s smaller 3 Sa, ee 2 
oops, or for Direct Distance Dialing, consider Automatic’s 


e 3 . i 8 di . 5. . ‘ " ° ; . 
ail 1t § lighter ee loading —_ Incidentally, they're fully compatible 
with Western Electric models. 
o ) e 
eee it S smportant To find out all about this new loading coil, write for 
Lo you I Circular 1886. It contains complete information. Address: 


Automatic Electric Sales Corporation, Northlake, Illinois. 
Or call Fillmore 5-7111. 


AUTOMATIC ELECTRIC 


subsidiory of GENERAL TELEPHONE 


DESIGNED AND MANUFACTURED BY AUTOMATIC ELECTRIC 
FOR THE INDEPENDENT TELEPHONE INDUSTRY 


JULY 19, 1958 





Directory 
income booms 


with our Revenue Men 


behind it 


UR DIRECTORY “Revenue Men’’—working from 32 
O strategically located sales offices—providing the 
Independent Telephone Industry with a flexible and 
highly skilled telephone directory organization, are 
equipped to render a Complete and Quality Directory 
Service. 


These specialists, through the use of up-to-the-min- 
ute knowledge of the market—proper sales training 
—imagination—ideas—leadership—and hard work, 
produce results which more than measure up to 
accepted directory revenue standards. 


Yes, the “Yellow Pages” revenues, in the more than 
800 directories we now produce for large and small 
Independent Telephone Companies, prove the state- 
ment “DIRECTORY INCOME BOOMS WITH OUR 
‘REVENUE MEN’ BEHIND IT.” 


Write or phone our office nearest you for our Com- 
plete Directory Service Plan. 


Find It Fast 
In The 


Yellow Pages 
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GENERAL TELEPHONE DIRECTORY COMPANY 


1800 Oakton Street « 


Divisional Sales Offices: 


BLOOMINGTON, Ill. ° 
COLUMBIA, Mo. ° 


410 N. Prairie St. ° 
811 Cherry Street 

DURHAM, N. C. * 108 E. Parrish Street ° 
ERIE, Penna. * G. Daniel Baldwin Building *  Tel.: 2-4187 
FORT WAYNE 2, Ind. * 229 E. Berry Street Eastbrook 3477 
HONOLULU 14, Hawaii * 1236 Waimanu St. ° Tel.: 504-231 


Tel.: 3-8095 
Glbson 2-6907 
Tel $ 5133 


DES PLAINES, ILLINOIS + 


VAnderbilt 4-2164 


LEXINGTON, Kentucky * 157 Walnut Street *  Tel.: 4-7626 
LONG BEACH 15, Calif. * 1775 Ximeno Ave. * GEneva 3-744] 
MADISON 3, Wisconsin * 214.N. Hamilton St. * Alpine 7-1667 
MANILA, Philippine Islands ° P. O. Box 673 
SAN ANGELO, Texas °¢ 110 South Taylor St. ¢  Tel.: 6738 
SPOKANE, Wash. ¢* South 1] Monroe ¢* MAdison 4-4336 





